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Are You Still A Sub Agent? 


PERSONAL RESPONSIBILITY Ambitious and Successful Men and 


PLUALAATY 





—— Women prefer to Build, Own and 


COURT Manage a business for themselves 


WHY NOT BECOME A GENERAL AGENT? 


Our plan provides an agreement for build- 
ing, ownership and management of success- 

Paying the Price ful General Agencies in the states of 
One’s responsibility for the safety of others ARKANSAS, LOUISIANA, TEXAS and 
may have a price put on it at any time. OKLAHOMA 


Our complete Auto Coverage is relieving 
motorists of much anxiety in this respect; Your communication will be treated with 
should a price be put on their personal ; 
responsibility due to ownership of a car, the confidence 
Commonwealth Courier steps in and pays 


the price. IRA F. ARCHER 


A Coverage needed by many and easily sold. 


Commonwealth Casualty Co. 


(OLDEST PHILADELPHIA CASUALTY COMPANY) 
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° ° ; : NEW YORK SAN FRANCISCO 
A Peoria Life Agent’s Big Asset ee i nicutmacias 


Among the fixed aims of the Peoria Life has always 
been this one: to make it worth a great i fen be able 
to say, “I am the Peoria Life Agent.” ough its 

policy of ‘‘Service to Policyholders’’ the Peoria Life 

has built up a good will of incalculable value to its Marsh & McLennan 
representatives. 


In every community where the Company operates, 

when people think of the Peoria Life, they re- INSURANCE 

member how promptly its death claims are always 

paid—how its agents have rendered every assist- 

ance to the beneficiaries—how the settlements are 
roved and checks mailed within thirty minutes 


P’ 
after — of proofs—often delivered before the Fire Liability Marine 


The name of the Peoria Life suggests to the public 
the unusually liberal policies and benefit it pro- 
vides. It reminds them of its Free Annual Health 


Examination. They think of its friendly, helpful * 
attitude,—its Policyholders? Bulletins and ‘Policy- 17 5 W. Jackson Blvd., Chicago 
holders’ Month.” 

Evety transaction deepens the impression that the 
Peo: Life is consistently giving life insurance 
service that is out of the ordinary. Such a 
favorable reputation for conscientious ‘Service 
to Policyholders” is one of the big assets of the 


Peoria Life agent. 
London Seattle Montreal 
Winnipeg Detroit Duluth 
PEORIA LIFE INSURANCE COMPANY Pittsburgh Cleveland Buffalo 
PEORIA, ILLINOIS Phoenix Columbus Portland 
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SURETY COMPANY 


DETROIT, MICHIGAN An Ideal We are licensed 


Poli in the following 
olicy twenty-five states and 


HOMER H. McKEE, President 
SPECIMEN RATE AT have top contracts 


AGE 35 PER $1,000.00 available in many dis- 
tricts. 
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AGENCY DEPARTMENT 


The largest company writing National Life Association 
Fidelity and Surety Bonds exclusively. 
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THRIFT MONTH IN 
JANUARY 





Life Insurance Men Meet With Com- 
mittee 





ROGER B. HULL TO BE LEADER 





James E. Kavanagh on Executive Com- 
mittee—Aggressive Program Planned 
for Future 
Leaders in the national thrift movement, in- 
cluding prominent bankers, insurance men, 
building and loan officials and Y. M. C. A. 
workers, met a few days ago at the Bankers 
Club in New York as the guests of Adolph 
Lewisohn, who has been general chairman of 
the movement for the past ten years. This 
luncheon was the opening gun in the thriit 
drive this year and its purpose was to acquaint 
those present with the progress already made. 
Perhaps the foremost development is that in- 
stead of devoting one week in January to the 
promotion of thrift, the National Thrift Com- 
mittee have completed a mutual unit plan 
whereby the thrift program will be extended 
to seven months of the year, November to 
May. Life insurance thrift month will be ob- 

served in January as it was this year. 

Among the life insurance men present who 
spoke were: Graham C. Wells, of Wells & 
Connell,’ general agents, Provident Mutual 
Life in New York, and Major Roger B. Hull, 
manager and general counsel of the National 
Association of Life Underwriters. Mr. Wells 
was chairman of the life insurance end of the 
thrift movement last year and made a splendid 
job of it. This year, however, he has turned 
over the job to Major Hull. In his brief re- 
marks he said that his impression of the thrift 
work this year was that it should center on 
solidifying things for the public. 

When it came Major Hull’s turn to speak he 
said that co-operation and research were essen- 
tial if the movement was to be a success. He 
gave out the definition of research as being “or- 
ganized foresight,’ and added that the empha- 
sis must be put there before any plan could be 
put forth. In other words, he feels that the 
organizing of the thrift drive to-day is for the 
work that is going to be done, not this year, 
but for years to come. He intimated that this 
was the attitude of the life insurance interests 
right now and while their activity in the pres- 
ent drive would be passive, they would be ready 
next year after months spent on “organized re- 
search” for an aggressive program. 

Other life insurance men present were: Clin- 
ton A. Wells, the son of Mr. Wells; Ralph 
Sanborn, of the State Mutual in New York, 
and John C. McNamara, of the Guardian Life 


(Concluded on page 7) 
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W. Eugene Harrington’s Address on 
Non-Policy Writing Agents 





TRAVELERS STATEMENT ANALYZED 





Agents Association Has Adopted No New 
Stand—Is Still Against Extension of 
System 
The much talked about action of the Na- 
tional Association of Insurance Agents at the 
New Orleans convention in respect to the non- 
policy writing agent and the Travelers Fire 
Insurance Company has resulted in President 
W. Eugene Harrington preparing a special ad- 
dress on the subject which he delivered before 
the annual meeting of the Illinois Association 
of Insurance Agents, in session at Joliet, No- 
vember 22. In this address Mr. Harrington 
carefully and briefly outlines the position of 
the Association, showing clearly that there has 
been no change as a result of the New Or- 

leans meeting. 
Mr. Harrington said: 


In the business of insurance we seem to have 
with us always problems of varying degrees 
of importance. No sooner is one adjusted than 
another presents itself. To-day one of the most 
serious in the fire insurance business is branch 
office operation with its resultant non-recording- 
agent attribute. The situation is quite as acute 
for the companies as for the agents, and seri- 
ously involves the public interest, both as to 
insurance cost and type of service rendered by 
the producer. It is, therefore, not a problem 
to be settled by the companies or agents alone, 
or by manifestos, or by an arbitrary attitude 
on the part of either interest. 

For quite sometime lately many of the dis- 
cussions of this problem have centered around 
and about the Travelers Fire Insurance Com- 
pany and the Eastern Underwriters Association. 

During this period of sundry discussions the 
National Association of Insurance Agents 
vigorously opposed both the branch office sys- 
tem of operation and the creation or mainte- 
nance by any company or companies of non- 
policy writing agents. 

Upon one occasion we declared that the 
American Agency System had brought about 
an insurance service to the public that is with- 
out parallel in any business in the world, and 
that any practice which imperils that system 
should arouse the interest of its friends and 
supporters. We repeatedly called the attention 
of the insurance companies to the trend of 
business in branch offices through non-policy 
writing agents which threatens the business of 
insurance properly distributed. 

Upon another occasion we said that there 
was no public need or demand for the services 
of producers other than recording agents and 
brokers, and protested company recognition of 
those who serve not and who are an economic 
waste in the business of insurance. The pay- 
ment by companies of commissions to non-pol- 
icy writing agents greater than fixed brokerage 
is a concession to certain types of branch of- 
fices that is unwarranted and is unfair to legiti- 


(Concluded on page 17) 
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CASUALTY ACTUARIAL 
SOCIETY MEETS 





L. E. Mackall Discusses Guaranteeing 
of Finance Company Paper by 
Surety Companies 





ALL OFFICERS RE-ELECTED 





Many New Fellows and Associates Ad- 
mitted to Membership 

Marked by the largest attendance it has 
known since the organization was established, 
the annual meeting of the Casualty Actuarial 
Society was held at the Hotel Biitmore, New 
York City, on Friday of last week. The presi- 
dent, S. B. Perkins, assistant secretary of the 
Travelers Insurance Company, presided. The 
officers, all reelected, are as follows: S. B. 
Perkins, president; George D. Moore, assistant 
secretary and actuary of the Royal Indemnity, 
vice-president; Thomas F. Tarbell, actuary of 
the accident and liGpility department of the 
“Etna Life, vice-president; Richard Fondiller, 
of the consulting actuarial firm of Woodward, 
Fondiller & Ryan, secretary and treasurer; 
Robert J. McManus, assistant statistician in the 
compensation and liability department of the 
Travelers, editor; William Breiby, of Fackler 
& Breiby, consulting actuaries, librarian. The 
following were elected members of the council 
for three years: Roy A. Wheeler, vice-presi- 
dent and actuary of the Liberty Mutual; Wil- 
liam M. Corcoran, actuary of the Connecticut 
Insurance Department; Everett S. Fallow, actu- 
ary, accident department, Travelers Insurance 
Company. 

Frank J. O’Neill, president of the Royal In- 
demnity Company, and Edward C. Stone, 
United States manager of the Employers Lia- 
bility Assurance Corporation, were elected fel- 
lows without examination. The following as 
sociates passed all examinations and were ad- 
mitted as follows: F. Stuart Brown, Miss E. 
M. Davis, C. H. Fredrickson and N. E. Master- 
son. Candidates who passed the examinations 
and were enrolled as associates were: W. H. 
Burling, S. T. Chen, S. F. Conrod, A. H. Fitz- 
gerald, Miss D. M. Jamison, W. C. Green, W. 
A. Poissant, H. M. Sarason, A. A. Speers, N. 
M. Valerius, Frank G. Whitbread and M. J. 
Wood. Grady H. Hipp, actuary of the New 
York Insurance Department, was admitted as 
an associate without examination. 

Following the presidential address, informal 
discussions on the following topics were held: 
Present Status of Reserves on Non-Cancelable 
Disability Insurance; Present Outlook for Ac- 
cident and Health Business, With Particular 
Reference to the Development of Non-Cancel- 
lable and Extension of Disability Benefits; Cov- 
erage of Small Risks for Compensation Insur- 


(Concluded on page 29) 
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HERE have been, and still are, many pan- 

aceas put out for the solution of the so- 
called farm problem. The latest, so far as I 
know, directly concerns life insurance. Sen- 
ator Arthur Capper, speaking before the Topeka 
Life Underwriters Club recently, advanced the 
thought that if the life insurance salesman of 
the country would go out and sell to every 
farmer a policy sufficient to cover his mortgage, 
the farm problem would cease to be a problem 
in a generation. His thoughts on the subject 
are sufficiently interesting to bear short extract 
here: 

“Now the mortgage debt on the farms of this 
country is a staggering burden, vyhen you stop 
to consider it. It has increased from four bil- 
lion dollars to nearly twelve billion dollars, I 
have been informed, in the past twenty years. 
The interest on the farm mortgages of this 
country runs better than three-quarters of a 
billion dollars. We think of the federal gov- 
ernment as being heavily in debt with eighteen 
billion dollars principal. But the farmers are 
carrying two-thirds that much, and paying a 
higher rate of interest than the government. 

“The average mortgage on the 1,128,207 
farms owned by the farmers operating them, 
as reported by the Department of Commerce— 
these figures do not take into account the farms 
operated by managers or tenants—was a little 
over $4000 in 1925. 

“Now you can see it would be theoretically 
possible to wipe out this entire debt if the own- 
ers of these mortgaged farms carried an average 
life policy for $4000. 

“Actually, a large part of it could be wiped 
out, and I hope to see this line of life insurance 
developed in the next few years.” 

* * * 


¢¢ FREALIZE it will take a new technique in 

selling insurance. In some respects the 
farmer is a tough customer as a prospect. He 
has a different psychology than the city man. 
He is not as familiar with the idea of insur- 
ance as the city man. On the other hand, if 
rightly approached, he has, in my judgment, a 
more logical, though possibly not as keenly 
alert, mind than has the city man. 

“And he can be sold. I would hate to think 
that you life insurance salesmen would fall 
down on a job where the salesmen of oil se- 
curities and preferred stock in public utilities 
are making headway. 

“Also this idea has been worked out, on a 
small scale and in one community, it is true. 
But communities are much alike. I have in 
mind one Charles E. Brown, former county 
agent of Carroll County, Missouri, who turned 
his energies to life insurance after five years 
as farm bureau county agent. 

“Brown's first sale was a man 62 years old. 
His premium rate was high, but Brown and he 
figured out that the premium paid for fifteen 
years would not clear the debt on his farm.” 


DAPTABILITY is, unquestionably, an at- 
+ 4 tribute of success. The man who pos- 
sesses it numbers his friends by the score and 
his personality is enhanced by the fact that un- 
der no circumstances will he be browbeaten by 
the environment in which he finds himself. 

*x* * * 
F  priaighcevinnniell however, is not a quality 
that graces man alone. In fact, man 
might be said to hold second place in this re- 
spect if contrasted with some of those that are 
limited. Among wild things, the ruffed grouse, 
or partridge, as it is commonly termed by na- 
tives of the Eastern States, is king as far as 
adaptability is concerned. In the face of dis- 
appearing grain fields, vanishing forests, dis- 
ease, dogs, red squirrels, skunk, fox and the 
omnipresent sportsman, the ruffed grouse has 
developed a genius for adaptability which has 
tremendously aided its battle for existence. 
ca OK * 

ATURALLY endowed with coloration so 
+% closely resembling autumn leaves that, 
among them on the ground, it is almost indis- 
tinguishable to the casual observer, the life of 
the ruffed grouse depends on this and on its 
thundering rise to full flight and escape from 
danger. In localities, and they are few, wheré 
it is not constantly limited, the bird displays 
none of the versatility of evasion it shows when 
constantly pursued by men with guns. So much 
is this so that in Michigan it is locally known 
as the “fool hen,” whereas in the Eastern States 
of New York, New Jersey and Pennsylvania, 
as well as in the New England territory, it is 
deservedly recognized as the world’s finest game 
bird—wily, tricky, speedy in flight and a joy 
to the epicure when brought to bag. 

* ok x 
i news adaptability of the ruffed grouse is in- 
dicated by the fact that in the Adirondack 
Mountains it at one time could be treed and 
killed in numbers provided the hunter fired at 
the birds in the lower branches first. Today 
the Adirondack grouse is rarely treed; has 
evolved an erratic flight it did not formerly 
exhibit; and has acquired a talent for conceal- 
ment and sudden, explosion-like take-off that 
are positive proof of its exceptionaly adapt- 
ability to conditions. 
= eS 

The recent tragic accident in Pittsburgh, 
when a big gas tank let go, killing twenty-six 
and making hundreds homeless, broke thousands 
of windows within a radius of ten miles of the 
explosion. 

The accident occurred at 8:45 in the morn- 
ing, and the Republic Casualty Company, lo- 
cated in that city, simultaneous with the news 
of the disaster appearing in the afternoon papers 
carried a quarter-page announcement, stating 
that all plate glass claims covered by its poli- 
cies would be in the hands of the glaziers with- 
in fifteen minutes after receipt. 
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_you’ve excited my indecent imagination. 






Eyer material originally fashioned for this 
column today was so red hot that she 
burned right up. Scissors, paste and judicious 
discrimination, however, have combined to serve 
up for you what follows: 





ROM “Chapters of Insurance History,” a 

charming book by Frederick H. Haines, 
which the Post Magazine of London publishes, 
there is printed a list of “bubble” insurance 
schemes projected in England during the early 
part of the Eig!iteenth Century. The list, a 
compilation of Cornelius Walford’s, includes 
the following: 

Insurance Office for Horses Dying Natural 

Deaths, Stolen or Disabled. 

Whitmore’s Lottery Annuities. 

Assurance of Female Chastity. 

For Insurance Against Divorces. 

Codner’s Insurance from Lying. 

Insurance from Death by drink “Geneva.” 

Rum Insurance. 


“Walford mentions several more,” writes Mr. 
Haines, “which delicacy forbids our repeat- 
ing . . . .” There, there, Mr. Haines, I’m 
sure none of them were so indelicate as the 
types of insurance I can conceive of now that 
Alas, 
that censorship should have invaded the pages 
of insurance literature! 

ee ae 


M Y cap is off to Flora Merrill who publishes 
a lengthy interview with Chief Fire Mar- 
shal Thomas P. Brophy in the New York 
World. Miss Merrill must either be beautiful, 
or brainy, or both to snare so much of the 
Chief’s precious time because I’ve been trailing 
him for two months in an effort to gather a few 
of his pearls of wisdom for the edification of 
THE Spectator readers, but I’m always a full 
lap behind. It can’t be Miss Merill’s sex appeal, 
however, which won her audience with Mr. 
Brophy because she prints his admission that 
the exigencies of his job leave him no time for 
romance. 


* * * 


66 RSON is always a difficult crime for 

which to obtain a conviction,” Mr. 
Brophy is quoted as saying, “because evidence 
in most cases is consumed by the fire, but it is 
particularly difficult to convince a jury of the 
guilt of the pyromaniac because there is no 
motive for the crime.” 

“One of the weaknesses of a pyromaniac,” 
says Chief Brophy, “is that once he has started 
a fire he cannot stay away from it. Somewhat 
similar to the compelling force which brings a 
murderer back to the scene of his crime is the 
fascination which the fire as a whole—the 
flames, the smoke, the hook and ladder and gen- 
eral excitement—has for the unfortunate.” 
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HE New York Insurance Law, un- 
der section 97, requires that life in- 
surance companies operating in the State 
file annually with the Insurance Depart- 
ment, a schedule showing the expenses in- 
curred in the procurement of new busi- 
ness. Among the items called for are net 
premiums, the loadings thereon, the as- 
sumed mortality gains for the first five 
years on the new business of the year and 
the expenses incurred. There is presented 
in this issue of Tue SpecrarTor a table 
giving these details as filed for the new 
business of 1926, supplemented by a col- 
umn showing the ratio of expenses to 
margins. It is interesting to note that the 
ratio of the expenses to margins is 84.68. 
The second section of this schedule 
calls for the showing of the total expense 
margins available on the entire insurance 
outstanding. They are allowed credit for 
the assumed mortality gain on new busi- 
ness, in addition to the entire loadings. It 
will be noted that in the case of this 
schedule that while the percentage of ex- 
penses to total expense margins is 68.20, 
that the actual expenses were but 86.77 
per cent of the loadings, excluding the 
assumed mortality gains. The economical 
management of life insurance companies 
is emphasized by these evidences that the 
companies are operating well within their 
expense allowances. 





TABLE presented in this issue of 
Tue Spectator shows .for 179 
stock, casualty, surety and miscellaneous 
insurance companies, their premium re- 
ceipts, losses and dividend payments since 


organization for each individual company. 
While the table does not purport to give 
the total transactions in casualty and 
surety insurance from the inception of 
this class of business by all companies 
which have ever engaged in it in the 
United States, it does give the total trans- 
actions from organizations or reorganiza- 
tion as a stock company of all existing 
stock carriers and gives an indication of 
the loss results. It shows that these com- 
panies have received from policyholders 
during their several periods of existence 
$5.755,871,670. They have paid in losses 
the enormous sum of $2,404,370,301. 
These payments represent reimbursements 
to sufferers from material losses and are, 
in the usual instance, paid at a time when, 
because of the disaster involved, the 
claimants are in stressed circumstances. 
It is fruitless to reckon; or even estimate, 
the depression which would have been 
caused in the general economic progress 
had these indemnifications not been pro- 
vided for through insurance. The loss 
ratio on the paid basis of 41.8 per cent 
for the total business transacted is about 
an average loss ratio, as in general prac- 
tice the loss ratio on the paid basis is 
about 10.0 per cent less than on the earned 
and incurred basis and in casualty insur- 
ance a loss ratio of much over 52.0 per 
cent will result consistently in an under- 
writing loss ratio. 

The table further emphasizes the pres- 
ent rapid growth of this, the youngest 
general branch in the insurance business, 
for we find that around $700,000,000 or 
about 14 per cent of the total transactions 
of the companies are represented by 1926 


business. 





HE pleas for compulsory automo- 

bile insurance have taken many 
forms, but none more strange than that 
of a New York assemblyman. In New 
York state there has been for some time 
a good deal of agitation for a tax on gaso- 
line, it being considered necessary that 
the income of the state be increased. This 
proposed tax has very naturally met with 
considerable opposition. Therefore a 
brilliant idea has taken form in the agile 
brain of the said assemblyman. He 
opines that if the state were to enact a 
compulsory automobile liability law 
establishing a monopolistic fund and 
charging a premium of $40 per car to 
each owner, the resulting annual income 
would be about $70,000,000. This, says 


re) 


he, would be vastly more than sufficient 
to cover all losses, and would leave an 
annual balance in favor of the state which 
would make the income from a gasoline 
tax look pretty sick. All of which will, 
of course, be very interesting to the long- 
suffering underwriters who have been 
trying for years to make a bit of money 
by writing automobile liability insurance. 
The problems which they have for years 
been working one are now solved. How 
simple it seems when explained by an 
assemblyman. All that is necessary is to 
charge $40 per car,—presto $70,000,000 
—then sit down and pray that the claims 
do not amount to $80,000,000. 





RATHER extraordinary arrange- 

ment for an insurance company 
comes to attention in connection with re- 
ports from London of the amalgamation 
of Vickers, Ltd., and Sir W. G. Arm- 
strong, Whitworth & Co., Ltd. The new 
firm, which will be known as Vickers, 
Armstrong, Ltd., has made an arrange- 
ment with an unnamed insurance com- 
pany whereby, if during the first five 
years of operation, the annual profits do 
not amount to £500,000 a year, the in- 
surance company will pay a sum not ex- 
ceeding £200,000 per year. During the 
following fifteen years the company is re- 
quired to return to the insurance com- 
pany 40 per cent of profits in excess of 
£900,000 per annum until all payments, 
with interest, have been returned. While 
there is probably no company organized 
in this country which has sufficiently 
broad charter powers to duplicate such a 
scheme, it may be that there is a germ of 
an idea in it which can be turned into 
premium income. 





Patrol Alarm Delays Dinner 

Cuicaco, Int., November 21.—An _  unex- 
pected delay occurred during the serving of 
the annual dinner given by the Chicago Board 
of Underwriters to its employees last week 
just as the main course was being prepared 
for the table, and the delay was all due to a 
fire alarm. The banquet was being served in 
Patrol House No. 5 of the Fire Insurance Pa- 
trol and the patrolmen were the cooks and 
waiters. All was proceeding smoothly when 
—clang! rang the alarm bell. 

Dishes were hastily dropped, and as the 
guests looked on in amazement, they saw their 
erstwhile waiters dashing madly for the patrol 
truck, donning heavy coats as they ran. 

Just as a volunteer crew of waiters was be- 
ing organized, the patrolmen returned. It was 
a false alarm. 
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“and gentlemen, every year this 

policy pays thirty - five accident 

and health claims to every 100 
policy-holders” 


EACHING this climax in his presentation he 
watched a new interest suddenly light in their 
eyes. 

Duty . . . obligation . . .pride . . . usefulness 

. all these had been brought into the interview, 
but even as he talked, he wondered how often be- 
fore these men had been subjected to this thread- 
bare canvass. 

Suddenly he swung his sales talk into Perfect 
Protection. “Thirty-five in every hundred living 
policy-holders receive benefits every year!” <A 
crisp idea . . . new and impelling . . . tangible 

. actual . . . convincing. 

The reaction was instantaneous and the deal 
closed a few moments later. 

The average man ap- 

preciates his obligations. 
He is proud of those 
near and dear to him. 
He realizes the many 
uses to which life in- 
surance can be put. 

But, the insuring 
public is essentially 
selfish, for men are so 
constituted! 


Protection,” 


Write today for the booklet, ‘‘Selling Perfect 
which gives other J 
reasons for Perfect Protection popularity. 


How often your prospect has balked your most 
powerful arguments because you could not show 
how he, himself, would benefit! 

Perfect Protection Men from coast to coast are 
subject to 20 such barrier to sales efficiency. Ac- 
curate recorc: maintained by the most representa- 
tive among them over fifteen years, show that from 
25% to 40% of their life insurance sales have 
depended solely on the powerful pulling power of 
the Perfect Protection Policy. 

This policy, originated by the Reliance Life, is 
intended for the discriminating buyer, entitled to 
his own convictions, who thinks of insurance in 
terms of self benefit. 

Furthermore, the 
flexibility and adequacy 
of Perfect Protection 
meets every require- 
ment of the under- 
writer intent on provid- 
ing the highest and 
most advanced type of 
personal protection to 
those he serves. 


important 


“Sell Perfect Protection and you'll sell more life insurance” 


RELIANCE LIFE INSURANCE CO. of PITTSBURGH + FARMERS BANK BLDG. - PITTSBURGH, PA. 
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CANADIAN LIFE OFFICERS 
MEET 


President T. A. McConkey Points Out 
Accomplishments of Organization 








OVER 200 ATTEND TORONTO SESSIONS 





G. D. Finlayson and R. E. Freeman Also 
Address Meeting 

Toronto, CAN., November 18.—‘“Life insur- 
ance service as rendered to the public by our 
organizations, has gone ahead despite unfriendly 
criticism based on lack of information as to 
the practical difficulties which from time to 
time have to be met with and overcome by those 
actually engaged in the business,” said T. G. 
McConkey, president of the Canadian Life In- 
surance Officers Association and general man- 
ager of the Canada Life, at the thirty-fourth 
annual meeting of the former organization held 
here to-day. Mr. McConkey went on to say 
in part: 

“It may be hoped that when a body repre- 
senting so large a proportion of Canada’s popu- 
lation admits the co-operative character of our 
work, and it can see no way of carrying on 
such a necessary business at less cost, that 
their representatives in the legislature will see 
their way clear to tax insurance companies, not 
on the basis of mercenary activities, but on that 
of institutions which are co-operative and mu- 
tual in character, and whose operations contrib- 
ute greatly to the betterment of social condi- 
tions. 

“There is one other conclusion which is 
arrived at, to which reference might appro- 
priately be made. Since the Association came 
into being, a continuous effort has been sus- 
tained to discourage unsound life insurance 
practices. There remain certain forms of assess- 
ment insurance which arise spasmodically and, 
after a brief existence, pass away. The unde- 
sirable form most persistent is what has come 
to be “known as the benevolent club. In some 
localities these persist, despite their being dis- 
countenanced by legislation, and condemned by 
the experience of a century.” 

About 200 members and guests were in at- 
tendance at the meeting held in the board room 
of the Canada Life Building. Following Mr. 
McConkey’s speech, an address on “The Future 
Trend of the Rate of Interest,” was delivered 
by Prof. R. E. Freeman of the University of 
Western Ontario. Immediately after Mr. Free- 
man’s talk, G. D. Finlayson, Superintendent of 
Insurance for Canada, gave his impressions on 
the International Congress of Actuaries held 
this year in London, Eng. 

Save for the appointment of the nomina- 
tion committee, this last address concluded the 
morning session and all present adjourned to 
a luncheon held at the King Edward Hotel. 

Hon. W. H. Price, attorney-general for On- 


Thrift Month in January 
(Cdncluded from page 3) 
in New York, who is chairman of the New 
York Life Underwriters Association thrift com- 
mittee. 

One of the most interesting talks presented 
at the meeting was by William A. Schnedler, 
counselor on personal financial problems to em- 
ployees of the Western Electric and also 
author of a book called. “How to Get Ahead 
Financially.” Mr. Schnedler sharply criticized 
instalment buying and the borrowing of money 
from loan sharks. He told of how he was edu- 
cating Western Electric employees to save 
money systematically and to buy life insurance. 
He is instructing them on the advantage of 
paying their life insurance premiums on an an- 
nual basis so as not to pay the additional in- 
terest necessitated by premium payments on 
the quarterly basis. 

He coined a definition of thrift as being 
“postponed spending” in order that they could 
spend more money later in life. 

Mr. Schnedler’s talk made quite an impres- 
sion on those present and prompted a congratu- 
latory word of thanks from Mr. Lewisohn, who 
was the next speaker. Mr. Lewisohn gave his 
best wishes to the success of the movement and 
said that he would continue to give it his whole- 
hearted support. 

J. E. Kavanagh, second vice-president, Metro- 
politan Life, will serve on the executive com- 
mittee again this year, as vice-chairman to- 
gether with B. H. Fancher, of the Fifth 
Avenue National Bank, and J. Robert Stout 
of the Y. M. C. A. national organization. It 
will be remembezzd that Mr. Kavanagh did 
noteworthy work last year in making the life 
insurance end of the thrift week such a success. 


An Opportunity for an Agency 
Superintendent 

An old life insurance company located in 
New York State has a fine opening as assistant 
superintendent of agencies for a young man 
who has been successful in directing agents or 
as a personal producer. The company adver- 
tising in another column wants a man who can 
show the officers of the company how to do it, 
and not merely one who can tell them how. 


tario, spoke interestingly on “Investment and 
Speculation,” while the second after-luncheon 
speaker was the Rey. Dr. H. J. Cody of To- 
ronto, who spoke on the “Technical Service 
Council and Its Proposed Operations.” 

In the afternoon the meeting reassembled in 
the board room of the Canada Life where the 
executive session was held. There were some 
short addresses on “Relationship of Life In- 
surance to Public Welfare,” delivered by a few 
guests and members of the Association. 

The reading of the reports of special and 
executive. committees preceded adjournment. 
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AN AGENTS’ VIEWPOINT 





Comments Upon Advantages and Dis- 
advantages of Bank Savings Plan 





SEES GOOD IN INSURANCE TRUSTS 





Monthly Income Insurance Has Excellent 
Features for the Average Man 


[To the Editor of THe Spectator] 


Much has been said and written in recent 
years about bank savings and insurance, and, 
of late, about insurance trusts. One.can read- 
ily see that either of these general plans would 
contain an appeal for the support of the banks 
and trust companies, but what about the life in- 
surance agent? 

The canvasser dealing daily with average 
men, who are limited in their ability to save 
or to insure, rather naturally dislikes to see 
the portion of a prospect’s income, which is 
really available for investment in life insurance 
protection, needed for his family, partially 
diverted to a savings account, which, while 
desirable enough in itself, does not furnish the 
essential family protection to the degree that 
the amount of savings could procure by means 
of life insurance. 

At least one company has provided a policy 
which is designed to meet this objection in some 
degree, by, so to speak, splitting the insurance 
policy into two parts—one-half of the original 
amount of insurance being a continuous and 
fixed premium ordinary life insurance, and the 
other half being a decreasing term insurance, 
written for the purpose of guaranteeing the 
accumulations of a cash fund equal to half the 
original face of the policy, in conjunction with 
a specific amount of money to be deposited 
monthly in a savings account. As the insur- 
ance decreases yearly after the second year, 
roughly in the same proportion as the savings 
deposit increases, it would seem that a ten-year 
endowment policy would accomplish the same 
result as the combined insurance and bank say- 
ings plan would, without the additional red 
tape. And it is easy to see which side the 
agents’ bread is buttered on in comparing these 
two transactions, 

I will admit, however, that the bank savings 
plan has a certain appeal to persons who wish 
to feel that they have money in the bank, with- 
drawable for the asking, not realizing, perhaps, 
that they could borrow on an endowment pol- 
icy if they so desired. 


Lire INSURANCE TRUSTS 


Thus far I have not commented upon the in- 
surance trust idea, which seems to be getting a 
foothold. The plan of establishing a trust with 
a trust company to be administered after an. in- 
sured’s death, consisting of the proceeds of his 
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life insurance, has elements which appeal to 
the well-to-do man carrying a large line of in- 
surance, and requiring division of income among 
various beneficiaries. But for the average man, 
carrying up to $10,000 or $20,000 insurance, the 
income being generally payable to one person, 
I maintain that a monthly income policy pro- 
ducing probably at least as good a return as 
would a fund administered by a trust company, 
and without expense to the beneficiary, is the 
best and simplest arrangement. 

However, the advocates of the life insurance 
trust point out that while it might be simpler 
for a man buying $100,000 of life insurance to 
place it on the monthly income plan, such a 
scheme does not provide for special contingen- 
cies after death. If, for instance, the bene- 
ficiary were a widow with children and one 
of the children was found to need a vital op- 
eration costing several thousands of dollars, the 





widow would be confronted with a practically 
impossible situation if all the insurance were 
on the income plan. If, however, the policy 
was so arranged that $75,000 was on the in- 
come plan and $25,000 paid into a life insurance 
trust so arranged as to provide for such con- 
tingencies by a payment from capital funds, if 
necessary, such provision would better meet the 
needs of the policyholder. 

There sometimes occurs even in the case of 
comparatively sthall policies certain circum- 
stances under which the policyholder desires to 
leave his funds under supervision but with more 
elastic conditions than can be undertaken by the 
insurance company via the monthly income pol- 
icy route. In such cases the insurance trust be- 
comes a very desirable thing even for smaller 
policyholders. In any event it seems to me to 
be a part of every agent’s service to his pol- 
icyholders to make what effort he can to see 












Of Joree DE LEON had the right idea. A _ 
man grown, vigorous and ambitious, a 


fighter, lofty of ideals, he appreciated the great value of the 


energy of youth—its fire and high spirit. 


We hold with the ancient Conquistadore—that youth must 
and will be served—that youth trained and seasoned, is the 
“main spring” of every successful enterprise. Therein lies the 
secret of the success of The Security Mutual Life Insurance 
Company— its remarkable growth—the reason for the public 


confidence it enjoys. 


The Security Mutual Life Insurance Company is virile and 
spirited with youthfulness. Its executive officers are chiefly young 
men, rich with progressive ideas, who are eager to guide other 


A Modern Quest 


for YOUTH 


Youth—Ponce de Leon searched the 
world for a fountain whose magic 
waters would return his youthful fire 
and zeal. 


Youth—he knew —was the breath 
of life—of victory — success. 


young men towards a successful goal. Modern clauses and 


features that adequately meet every life insurance requirement 


aa ww 
of the modern man, have made our policies not only more | Security Mutual Life can make 
i . * d\ an unusually attractive offer Ib 
interesting —but easier to sell. ) to the man who is considering ( 
j ae H Life Insurance as a vocation. f 
Youth wili be served—and we are as desirious to secure the ser- * { | @Choice territories are still | S 
't available to life underwriters of 


vices of ambitious young insurance agents, as they are to find 
a progressivecompany—an organization where young 
fdeas, enthusiasm and fire will not be extin- 


guished by the wet blanket of fogyism. 


proven ability. ( We will gladly 
discuss these matters with you in 
person—or you can write for 
a copy of our new book, “A 
Frank Talk on Your Future”. 




















Bx 











UNDRED 


a, ite 
MILLIONS IN 


8 











to it that his life insurance capital is preserved 
after his death rather than turned over to irre- 
sponsible or financially incapable beneficiaries 
and by them wasted. The two most feasible 
methods are either by putting the policies on a 
monthly income basis, or if that cannot be done, 
then arranging a life insurance trust. While 
in neither case does the agent add to his com- 
mission, he is certainly rendering valuable ser- 
vice which will eventually add to his own 
prestige. 

In any case the agent is confronted with the 
interesting problem of whether by pushing 
bank savings and life insurance trusts with the 
co-operation of powerful financial interests he 
can do better than he might by continuing to 
work alone and sell endowments, instead of 
bank savings, and monthly incomes, instead of 
life insurance trusts. Certainly the aid ren- 
dered to life insurance selling by the trust com- 
panies in particular has come to be no incon- 
siderable factor. 

A FYIELDMAN. 


Commonwealth Life of Arkansas Insolvent 
LittteE Rock, Ark., November 21.—The 
State Insurance Department has declared the 
Commonwealth Life Insurance Company and 
the Commonwealth Accident Insurance Com- 
pany of Little Rock insolvent, and their ac- 
counts have been turned over to the attorney- 
general for liquidation. The life insurance 
company was formed in June, 1925, and the ac- 
cident company in December, 1926, as stipu- 
lated premium companies under Act 137 of 
1925. S. R. Thomas was president and W. A. 
McCallum treasurer of the company, which 
maintained offices at 1123 Main street. 

The petition for the appointment of a re- 
ceiver was granted by Chancery Court, Novem- 
ber 18 and S. L. White of Little Rock was 
named receiver and filed his required bond of 
$2500. The same day a petition was filed in 
circuit court for the dissolution of the corpora- 
tion. While the petition was being argued be- 
fore Chancellor Dodge, a move to obtain a re- 
ceiver for the companies was made by Attor- 
eny-General W. H. Applegate. 


Insurability-Prognosis and Selection 

Below is printed a letter referring to the 
valuable book written by Dr. H. W. Dingman, 
upon Insurability-Prognosis and Selection, 
which shows how it is appreciated in the med- 
ical profession: 


Enclosed find check to cover my bill for In- 
surability. This is the greatest book of its 
kind that has appeared in the past twenty years. 
No physician who makes life insurance examina- 
tions a specialty should be without it. Start 
reading it and you cannot put it down. In “non- 
cancellable” life work, the figures mentioned, 
statistics, etc., have been of great help to me.— 
E. D,. Hunter, M.D., Norfolk, Va. 


Acacia Mutual’s Increase 
The Acacia Mutual Life Association of 
Washington, D. C., reports a net gain of over 
thirty million dollars for the first ten months 
of the year, which is a 31 per cent increase for 
the same period last year and in fact is greater 
than the gain for the entire year of 1926. 
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TRAVELERS’ PROMOTIONS 


Three New Vice=Presidents Elected 
by Hartford Company 








TWENTY-SIX OTHER ADVANCEMENTS 





H. H. Armstrong, Howard A. Giddings and 
R. J. Sullivan Are New Officers 

Three new vice-presidents were elected by 
the Travelers Insurance Company on Monday 
of this week. H. H. Armstrong, superintendent 
of agents of the life and accident and health 
departments, Major Howard A. Giddings, super- 
intendent of agents for the casualty depart- 
ment, and R. J. Sullivan, vice-president of the 
Travelers Indemnity Company, are the new 
officers. 

Twenty-six other promotions in the three 
Travelers’ companies were simultaneously an- 
nounced. In the Travelers Insurance Company 
Jesse W. Randall, assistant secretary of the 
compensation and liability department, becomes 
secretary; Walter E. Mallary, assistant secre- 
tary of the life accident and group departments, 
becomes agency secretary; J. O. Hoover, and 
Gordon V. Kuehner, assistant superintendents in 
the life accident and group departments, be- 
come superintendents of agencies. S. S. May 
and J. B. Riber were advanced from agency 
assistants to assistant superintendents of agents. 

Charles S. Dixon, J. E. McNeal and Glenn 
H. Knigge, group supervisors, were made 
agency assistants. 

Tracy W. Smith and Arthur D. Spring were 
promoted from assistant superintendents in the 
casualty department to superintendents of agen- 
cies. Harry C. Leavens and A. Stewart Gray 
were advanced from agency assistants to as- 
sistant superintendents of agents. 

The Travelers Fire Insurance Company 
elected Joseph D. Leahy assistant secretary, 
continuing in charge of the Pacific Coast. 
Frank W. Young becomes secretary, and Hugh 
L. Sowards, assistant secretary. Esmond 
Ewing and Charles P. Jervey were similarly 
advanced respectively. Harry C. Bean becomes 
secretary of the Western department. 

Robert D. Safford, Western department man- 
ager, becomes superintendent of agencies, in 
charge of the newly created agency department. 
Assistant superintendents will be W. C. Kirk- 
land, Roger W. Wight, Howard S. Jarvis and 
James A. Hall. Harry H. Quimby becomes 
agency assistant and W. E. Boyd, Jr., was 
made supervisor of agency field service. 


Brooklyn National Life Insurance Company 
Completes Second Year With $6,850,- 
000 Insurance in Force 

The Brooklyn National Life Insurance Com- 
pany, which began business November 16, 1925, 
has completed its second year of operation. The 
first year closed with $3,200,000 of insurance in 
force. 

During the second year, the company has 
had submitted in excess of $7,000,000 in ap- 
plications. This the company approved and is- 
sued policies in the amount of $5,531,000 and 


paid for $4,237,000... At the close of this period 
the business in force is $6,850,000. 

The home office of the company is at 26 
Court street, Brooklyn. Its general agencies 
include the following: Steinbrink-Diedrich 
Agency, Jack Warshauer, Triangle Agency, P. 
H. Gould & Company, Inc., Clarence E. Perry 
Agency, Continental Thrift Corporation, 
Walter B. Danforth Agency. 


INSURANCE STORY TOLD BY HARRY 
CHASE BREARLEY 
Banishing Insecurity Is Title of New Bro- 
chure Tracing Insurance History 

Banishing Insecurity is the very apt phrase 
which Harry Chase Brearley has adopted as 
the title of a booklet of which he is the author, 
and which has just been published by The 
Spectator Company. 

Mr. Brearley is president of the Brearley 
Service Organization, handling several insur- 
ance advertising accounts and has made an ex- 
haustive study of the origin, history and devel- 
opment of insurance in all its phases. 

In response to a demand for a brief but ade- 
quate history of insurance, to be used for dis- 
tribution by insurance companies, agents and 
brokers, fire, life and casualty alike, the book- 
let Banishing Insecurity was prepared. 

This brochure begins with man’s tendency in 
the dawn of history to provide for the future 
and traces the development of this tendency 
describing the early forms of marine, fire and 
life insurance, finally. carrying the subject down 
to modern days and narrating the birth of each 
form of insurance in chronological order. 

Insurance, the need of it, the recognition of 
that need by the public, and the growth of that 
recognition, traced from early days down to 
to-day, are so clearly and so interestingly set 
forth, that the reader proceeds from cover to 
cover of the booklet without pause. 

Here is a booklet which does not contain one 
sentence that would cause the reader to feel 
that an attempt was being made to sell him on 
any form of insurance, yet the story is so pre- 
sented that he cannot fail to be impressed with 
the value of insurance protection and the sales- 
resistance in every case is correspondingly 
broken down. The importance of this subject, 
linked up with the name of the company or 
agent sending him the booklet, cannot fail to 
make him a more ready prospect for that agent 
or company. 

This is the highest type of high-grade insur- 
ance publicity obtainable. 

The insurance company which supplies its 
agents with Banishing Insecurity, for distribu- 
tion, is rendering an agency service that cannot 
be exceeded. 

The booklet is attractively printed in large 
sized type on 58 pages, measuring 5% inch by 
33% inch, the outside back cover being available 
for company or agency imprint. 

Copies of Banishing Insecurity may be ob- 
tained from The Spectator Company at the fol- 
lowing prices: Single copies, 25c.; 50 copies, 
$8.50; 100 copies, $15; 500 copies, $60; 1000 
copies, $100; 5000 copies, $400; 10,000 copies, 
$750. 
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NYLIC INCENTIVES 
and 
AIDS TO SUCCESS 


The Bulletin 


MONDAY MORNING! 


For over 35 years, Monday has been 
Bulletin Day among Nylic Agents every- 
where, the mailing of the Bulletin being 
timed to reach every agent from Maine 
to California, from Canada to the Gulf 
of Mexico, on Monday morning. 


+ or Pe 

A punctual start for the week means 

so much! A fresh, constructive idea, 

or an old one in a new dress, helps to 

begin Monday’s work promptly, and to 

carry on through another six-days with 
energy and enthusiasm. 








Every Monday mogning Nylic Home 

Office renews its contact with the 
agent through the Bulletin, which carries 
some helpful message derived from prac- 
tical experience, forcefully and attrac- 
tively expressed: 


A Word of Inspiration. 

A Plan of Systematic Work. 

A Sound Life Insurance Thought. 

A Story of Life Insurance Service. 

An Effective, Usable Sales Suggestion. 

A Record of Some Fellow-Agent’s Success. 








The cumulative effect of these week- 

ly Messages from Nylic Officers, 
who ‘‘talk the same language’ as the 
agent, is stimulating to the individual 
and to the collective body of agents. 


The Bulletin has become an institu- 

tion. Ljife-insurance-wise it is, for 
Nylic men, what his daily paper is to the 
business man: he “‘couldn’t begin the day 
right without it.” 


“Is it any wonder that, measured by 
usual standards, Nylic agents are 
industrious, persistent, satisfied 
and happy?” 





New Home Office Building now being 
erected on the site of the famous 
old Madison Square Garden 


NEW YORK LIFE INSURANCE CO. 
346 Broadway, New York 
Darwin P. Kingsley, President 
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Motor Transportation 
A Rapidly Developing Business 





fe St gh 
/Etna Policies 


for the 
Motor Truck 
Owner 


For Himself 
Life Accident Health 
For His Automotive 
Equipment 
Public Liability Collison 
Property Damage _ Fire 
Theft Miscellaneous Perils 


For His Warehouse 


Fire Explosion Tornado 


Rental Value —_ Public Liability~ 


Elevator Liability and Property 
Damage 


For His Customers’ 
Goods 


General Transportation 
Motor Truck Contents 


For His Working Capital 


Hold-up Paymaster Robbery 
Safe Burglary _ Fidelity Bonds 
Check Alteration and Forgery 
Workmen’s Compensation or 
Employers’ Liability 
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OTOR TRANSPORTATION is fast becoming a great 

public service, supplementing the railroads and steam- 
ship lines in the distribution of merchandise and the moving 
of personal possessions. Manufacturers are using motor fleets 
for the shipment of their goods and great networks of inter- 
urban and interstate lines are being developed as public 
carriers. Since its function is essentially economic, adequate. 
insurance is just as necessary as proper equipment. 


{ The Atna-izer has unusual facilities to offer the motor 
truck owner. He can not only provide protection against all 
insurable hazards, but can also analyze those hazards and 
chart the protection needed, so as to make expert recom- 
mendations based on facts. This service is made possible 
through the Atna Plan. 


{ Another much appreciated feature of Aitna Service for 
motor truck owners is tna Automobile Fleet Protection. 
This includes a well-rounded Accident Prevention program, 
carried on under the supervision of tna Safety Engineers. 


Allin all the Etna-izer is splendidly equipped 
to render maximum service to his clients. 


ASTNA LIFE INSURANCE COMPANY 


and affiliated companies 


ETNA CASUALTY & SURETY CO. AUTOMOBILE INSURANCE CO. 


of Hartford, Connecticut 
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OPEN LIFE DEPARTMENT 


Johnson & Higgins Secure Gerald A. 
Eubank 


ALL OFFICES TO HAVE SERVICE 


Vice-President Henry W. Lowe Announces 
New Plans of Big Brokerage House 

Announcement has been made by Johnson & 
Higgins, widely known insurance brokers of 
New York and other cities of the opening of a 
life insurance department as of December 1. 
Gerald A. Eubank, formerly of Hart & Eu- 
bank, general agents in New York of the A<tna 
Life Insurance Company, wil! be general man- 
ager of the new department. Mr. Eubank is 
widely known as one of the most successful 
life insurance men in the country. The an- 
nouncement created wide interest in the entire 
insurance world. 

Henry W. Lowe, vice-president of Johnson & 
Higgins, made the following statement in con- 
nection with their decision to enter the life in- 
surance field, and the appointment of Mr. Eu- 
bank as general manager of the newly created 
department : 

At a special meeting of the board of directors 
of Johnson & Higgins, it was determined to 
establish a life insurance department in our 
New York office, effective December 1, 1927. 
It was also decided to conduct life departments 
in our various offices situated in the following 
cities, as soon as we can conveniently and effi- 
ciently organize them: Baltimore, Boston, 
Buffalo, Chicago, Cleveland, Detroit, Los An- 
geles, New Orleans, Philadelphia, San Fran- 
cisco, Seattle, Havana, Montreal and Winnipeg. 

Mr. Eubank, who has attained a_ national 
reputation as a successful life insurance sales- 
man and manager, has been elected general 
manager of this newly created life insurance 
department for Johnson & Higgins. 


Mr. Eubank will be assisted in his work of 
organizing-and conducting the life department 
> our various offices by M. F. Kane and H. 

. Henderson, who have been associated with 
bn for several years past.” 


Associated Life Insurance Company of 
California 

The Associated Insurance Company of Cali- 
fornia, originally organized January 3, 1924, 
on the mutual assessment plan, has now been 
transformed into a stock legal reserve level 
premium company, with the title of Associated 
Life Insurance Company of California, and its 
license as such was granted by the Insurance 
Department, November 3, 1927. The company 
is now located at 714 South Hill street, Los 
Angeles, Calif. The stock company now has a 
capital of $250,000, and surplus additions of 
over $50,000. Since its organization the Asso- 
ciated Insurance Company has developed a 
satisfactory business in life, health and accident 
branches, operating in California and Nevada. 
It is intended to extend the activities of the 
company into neighboring States. 


A. Silvers, the founder and president of the 
company, is a veteran in the insurance busi- 
He was active in the organization of 
American National of Galveston, and was 


ness. 


the 


its first superintendent of agencies. 





MARGINS AND EXPENSES FOR FIRST-YEAR INSURANCE 








Percent- 
age of 

Total Expenses 

Mortality Expease Total to 

Companies Loadings Gains Margins Expenses Margins 
pO SE re am $806,529 $6,787,228 $7,728,613 $5,863,888 75.88 
Bankers, Sree ; 862,885 1,503,833 2,471,096 2204179 89.20 
Berkshire, Pittsfield................... 54 142,434 "294'490 447,656 333,216 74.44 
Brooktyn National, Brooklyn................ 8,544 40,885 50,674 52,082 102.78 
Canada Life Assurance, Toronto........... : 362,852 505,485 883,846 * 798,126 90.31 
Church Life, New York City................ —1,157 4,488 3,331 434 13.03 
OE eer ree Hee 15,295 36,785 54,790 51,078 93.22 
Celumbian National, Boston.................... 76,408 421,916 512,449 490,734 95.77 
Confederation Life Assn., Toronto.......... 67,841 103,601 175,786 148,197 84.30 
Connecticut General, Hartford............. 394,650 2,179,970 2,594,481 1,816,904 70.05 
Connecticut Mutual, Hartford................. 783,107 1,013,153 1,836,486 1,671,209 91.02 
OE a ee eee 541,061 7,447 1,424,895 1,271,764 89.26 
Equitable, New York City................ 6,145,643 8,708,442 15,432,293 13,608,269 88.20 
Farmers and Traders, Syracuse............ 28,733 53,715 86,899 ,249 96.95 
Fidelity Mutual, Philadelphia... ... 304,087 576,629 982,555 $58,449 87.37 
Guardian, New York City. 483,820 666,885 1,189,641 1,102,213 92.60 
Home, New York City.. Pe. Pg ge et re 270,540 409,809 692,156 595,457 86.03 
Imperial Life Assurance, Toronio...:..- sce : 67,215 102,288 173,106 146,966 84.92 
Jame PIMC OGNI 5 Sod ook Rca ces eeseee ay 1,622,111 2,310,434 4,084,195 3,444,086 84.33 
Manhattan, New York Co 7S Ga ia Eee eae 59,973 95,863 159, "732 143,443 89.80 
Massachusetts Mutual, Springfield.......... aa 1 oar) 2,136, 610 3,601,409 2,948,868 81.90 
Massachusetts Protective, Worcester............. 556 “3 87,0) '829 75.67 
Metropolitan, New York City............ 4, Py 199 12, 43277, 18,204,775 13,358,559 73.41 
Morris Plan Ins. Society, New York City. . 56,466 7, 607 268,141 161,866 61.54 
Mutual Benefit, Newark.................. 1,943,929 2,918,250 4,901,910 3,805,479 77 .62 
Mitual: New Work: Gity. ois. 5 be ceca 4,849,073 5,940,368 10,834,616 10,165,227 93.81 
Weational,. Men@eter iy... gc. cs vie ccc coetc cas 407,081 804,319 1,312,219 1,164,767 88.79 
New England Mutual, Boston....... 952,702 1,332,494 2,304,176 2,026,057 87.93 
New York, New York City.. ‘ 7,898,591 10,043,802 18,458,853 17,681,517 95.78 
North American Reassurance, New York City 89,495 329,717 430,482 280,386 65.13 
Northwestern Mutual, Milwaukee................ 2,742,826 3,850,981 6,666,159 5,754,461 86.31 
Penn Mutual, Philadelphia................. 1,527,045 2,443,988 4,002,776 3,465,107 86.56 
Phoenix Mutual, — tide coe Wotan e oo vere 376,063 862,327 1,266,828 1,042,162 82.25 
Distal New Mom. 505. oka saobeccuee : 21,673 51,915 74,085 9,930 13.40 
Provident Mutual, Philadelphia Sey een ene a 584,665 1,016,975 1,634,781 1,373,316 83.98 
Prudential, Newark............... eae oore aa 3,303,465 8,841,475 12,664,625 10,089,694 79.70 
Security Mutual, Binghamton................... 195,269 94,746 rl 89.78 
State Mutual, Worcester...................-.- : 449,881 692,807 1,163,097 956,105 82.21 
Teachers Ins, & Annuity, New York City......... sw ss ees 43,565 43,565 2,829 5.35 
TERRWOIEES, TAARONONEEE ns 5-5 5 os Siw o ¢ vince een e oe 1,212,817 7,124,388 8,507,024 7,183,974 84.44 
Union Central, Cincinnati............ tanec 869,974 1,752,833 2,635,237 2,432,540 92.29 
Union Mutual, Portland.................... 49,084 82,797 133,371 117,494 88.09 
United States, New York City.............. 2,643 35,149 38,705 38,301 98.96 
Wrentess Uniiett, SaGMOne, | 5. 5. on ie ecw cmevee 130,514 147,037 280,091 190,498 68.01 
RR sor sat Se wake eR Le ee 47,360,726 89,941,375 140,990,545 119,445,599 84.68 

TOTAL MARGINS AND TOTAL EXPENSES (INCLUDING FIRST YEAR) 
Me Soo asin dv RG ERR PER RR Le $6,075,311 $6,912,542 $12,987,853 $12,860,157 99.00 
NS SUR ON os oo cad o eee ease waclee 4,640,400 1,585,630 6,226,080 5,699,608 91.55 
ON SE UES | EE ae are ee re ere 992,097 2,126 1,294,223 1,185,460 91.58 
eee eg eee Oe eee ree . 1,393,077 516,056 1,909,133 1,547,485 81.03 
Confederat on Life, Toronto................. 205,140 106,605 311,744 240,452 77.16 
Connecticut General, Hartford.................. 718,039 106,192 824,231 621,710 75.43 
Connecticut Mutual, Hartford................... 3, pal 906 1,043,707 4,874,613 4,130,383 84.72 
Meet, IO Rs are, che sic beet et co nseeees 009,312 17 5,283 3,884,595 3,374,920 86.88 
eo. eee 38° 398, ‘081 9,081,651 43, ‘479, 732 33,046,294 76.02 
Fidelity Mutual, Philadelphia.............. 2,685,533 584, 591 3,270,124 2,518,118 77.00 
ee a Ce ee 2,222,103 692,193 2,914,296 2,564,782 88.02 
SS TRE MONON aks coco ed cptiepccceses 1,7 37,981 417,982 2,155,963 1,827,052 84.74 
DO a ere ere ee 191,226 104,778 296,004 226,976 76.69 
FOR PAGNCOCE DOMES 5. asics Sscccsccsoornn eases 10,304,628 2,419,175 12,723,803 8,353,160 65.68 
Manhattan, New: Beate CHty........c ci ccescccovccsees 382,878 226,307 609,185 579,469 95.12 
Massachusetts Mutual, Springfield. ......... 8,433,904 2,166,693 10,600,597 7,192,163 67.85 
Metropolitan, New Vork CAEGS. «5:2 bios Were Lane 44,099,599 13,158,710 57,258,308 38,789,542 67.75 
OS a re ere 12,749,532 2,945,568 15,695,100 8,850,470 56.41 
Wietisal, ew VOtiaeee «5c 5s os dec cwhosececnve 28,728,576 5 ihe 34,700,545 21,818,372 62.88 
Wemnenh, DiamineNe Soc. 5 oa os a cd Seco 3,380,283 811,702 4,191,985 3,149,620 75.14 
a 
New England Mutual, Boston.............. ey 6,056,296 1,346,688 7,402,985 4,834,585 65.30 
New Vork, New York City.............. 46,898,664 10,409,799 57,308,463 36,162,300 63.10 
Northwestern Mutual, Milwaukee......... 21,956,101 3,897,584 25,853,685 14/243, "497 55.09 
Penn Mutual, Philadelphia........... : 10,105,524 2,466,396 12,571,920 8,575,982 63.28 
Phoenix Mutual, Hagtiotd.........0-ccccscueace 3,230,421 884,162 4,114,583 3,292,327 80 .02 
Dated: Diet ORES rh oa cn cena wena 282,628 52,252 334,880 298,444 89.10 
Provident Mutu al, Philadelphia De cd's, wens anne noDS 5,204,446 1,043,368 6,247,814 4,214,237 67.45 
Prudential, New De ie SAT Ee eae Ep 27,079,742 9,249,063 36,328,805 21,752,159 50.87 
Security Mutual, NN te rts 949,331 299,799 1,249,130 1,247,771 99.92 
State Mutual, Worcester..............-50eeeeeee 3,187,152 706,664 3,893,816 2,601,692 66.82 
Union Central, Cineimmati.................- 7,772,685 1,761,052 9,533,737 6,940,433 72.79 

pe ee rer reer err 479,091 83,670 562,761 477,094 84.77 
POAT «xan s aR o ccieins Ms cued eke tee eal 303,380,687 82,229,956 385,610,643 263,216,710 68.26 





H. H. Jones Speaker at Tampa Luncheon 

H. H. Jones, ordinary agency manager for 
the American Bankers Insurance Company of 
Chicago and Jacksonville, [Il., sent to 
Tampa, Fla., to represent his company in an 
address before the Industrial Insurance Men’s 
Luncheon Club of the Tampa district. Mr. 


was 


II 


Jones addresed the club at its meeting on No- 
vember 18, speaking on the industrial agent’s 
relation to the ordinary life department. 

B. T. Avery, industrial district manager for 
the American Bankers at Tampa, is a member 
of this luncheon club and requested of the com- 
pany to send a representative. 
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FIRE REINSURANCE TREATIES 
Eagle Fire Insurance Company 


New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 














_ 
Address Home Office For Agency Connection 


tt HAMPTON ROADS 
FIRE 4» MARINE 
Insurance Company 


P. D. BAIN HENRY G. BARBEE 
Chairman of the Board Presiden 








GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 

presents ‘opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, Ohio, Kentucky, Ten- 
nessee, South Carolina, North Carolina, Georgia, Michigan, 
Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 


—_ 














Atlantic Life Insurance Company 
Richmond, Virginia 
Assets more than $17,000,000 - 
Insurance in force more than $142,000,000 


Atlantic Life is paying 544% interest on proceeds of 
policies left with the Company on the instalment 
and trust fund options. 


“Honestly, It’s the Best Policy” 











THE WOMAN’S BENEFIT ASSOCIATION 


ORGANIZED OCTOBER 1, 1892 ; 
Largest Fraternal Benefit Society in the World Composed Exclusively of Women 


The Rates are Adequate 
Total Membership including Juniors is over 270,000 
The Reserve Fund is over $21,000,000 
Its Business Standing is of the Best 
Gives Safe Protection to Women and the Children of its Members 
Health Service at W. B. A. Aealth Centers 
Visiting Nurse Service Free for Sick Members 
Summer Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll tor Infants 
Its Reviews are Social and Welfare Centers 
Write for Information to 
MISS BINA M. WEST MISS FRANCES D. PARTRIDGE, 
Supreme President, Port Huron Michigan Supreme Secretary, Port Huron, Michigan 


1 


} 
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| FURS Insured against Loss of any kind 








Is It Insured 7 
(except Moth and Wear and Tear) at 
All Times and All Places 


A. F. SHAW & COMPANY 


75 Maiden Lane Insurance Exchange 
New York City . : * Chicago, I. 
General Agents - All Risks” Department 











faint? Fire & Marine Insurance Co. 














CASH CAPITAL 
$2,500,000.00 





NEW HAMPSHIRE 
FIRE INSURANCE CO 
Manchester, N. H. 
ASSETS $13.679,785.77 


TOTAL LIABILITIES EXCEPT CAPITAL 
$6.994,698.54 


POLICYHOLDERS SURPLUS 
$6.685,087.23 
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HAIL RATES ADVANCED 





Seven States Affected by Action of 
Association 





OFFICERS ALL RE-ELECTED 





Many Routine .Matters Considered—Re- 
gional Adjustment Meetings to Be 
Continued 


Cuicaco, Itt., November 22—Rate ad- 
vances in seven States, and authority to re- 
duce commissions by 5 per cent in all territory 
having rates of 6 per cent or more, were two 
of the outstanding steps taken here last week 
by the Western Hail and Adjustment Associa- 
tion to reduce the most unfavorable experience 
in this line. All of the officers were re-elected 
and the present executive committee was re- 
appointed without change. 


The rate increases were ordered in Kansas, 
Minnesota, North and South Dakota, Nebraska, 
Colorado and Wyoming, while 2 slight reduc- 
tion in rates was voted for several counties in 
Kentucky. Rates in other States were not 
changed. At the meeting of the ‘executive 
committee the day before it was pointed out 
that the average loss ratio this year is estimated 
at 75 per cent, while some are reporting as 
high as 100 per cent. This is the worst record 
since 1916 when the ratio was 97 per cent. 

Recommendations of the executive commit- 
tee were followed by the association through- 
out. Other items on the program and changes 
of consequence include: 

Election of the Hudson Underwriters to mem- 
bership ; votes on territorial questions are lim- 
ited to members having jurisdiction and writing 
direct hail insurance in the territory affected; 
the éxecutive committee was authorized to 
change the annual meeting to December; the 
Nebraska Hail Adjustment Bureau will be con- 
tinued during 1928; the 10 per cent deductible 
clause was made to apply to all losses covered 
by the policy to which it is attached and the 
mandatory deductible clause in Colorado was 
increased from 5 per cent to 10 per cent. 


Expiration dates on sugar beets in Colorado 
was changed from October 1 to September 15 
and maturity dates on notes on crops other 
than cotton, corn and sorghums, in Kansas were 
advanced from September 1 to August 1 and in 
Oklahoma, excepting cotton, corn and sorghums 
to July 15, with the provision that no interest 
will be charged.if paid within thirty days. 

The officers include: E. A. Henne, America 
Fore Group, president; C. N. Gorham, Ameri- 
can, vice-president; W. H. Lininger, Spring- 
field, secretary, and E. B. Hatch, assistant secre- 
tary. The executive committee includes: J. 
H. Griffin, Northwestern Fire and Marine; C. 
A. Ludlum Home; N. D. Williams, Security; 
A. G. Dugan, Hartford; George H. Bell, Na- 


REFEREES FOR RUSSIAN COMPANIES 
New York Superintendent’s Report Ac- 
cepted—Two Receivers Named 
The final disposition of the assets of the 
American branches of the five Russian reinsur- 
ance companies, the affairs of which have been 
in charge of the liquidation bureau of the New 
York Insurance Department, is to be deter- 
mined by as many referees, who were last week 
named by Supreme Court Justice Valente. Re- 
ceivers were appointed to handle the funds, 
pending final decision. The action of the court 
was the result of an action brought by Super- 
intendent James A. Beha, who has a balance of 

$4,635,609 remaining from the liquidation. 

The receivers appointed are Senator Robert 
Wagner and James F. Cavagnaro, vice-presi- 
dent of the Bowery and East River Savings 
Bank. Edward D. Dowling is referee for the 
First Russian Insurance Company, John ‘J. 
Glynn for the Second Russian Insurance Com- 
pany, Bertram L. Marks for the Northern In- 


surance Company of Moscow, Edward S. Dorg¢;: 


Moscow Fire Insurance Company, and Robert 
L. Luce for the Russian Reinsurance Company 
of Petrograd. 

The American branches of these companies 
were taken over by the department in 1924. 
The court approved the report of the Superin- 
tendent, directed that unapposed claims be paid 
and ruled that the Superintendent acted properly 
in refusing claims arising from contracts made 
outside the United States. The surplus is de- 
manded by the Soviet Government, by a group 
of directors of the company, who now reside 
in Paris, and by the State of New York, on 
the ground that the ownership cannot be legally 
determined. 


QUEEN INCREASES CAPITAL 
$2,000,000 Stock Dividend Announced 

The capital of the Queen Insurance Company 
of America has been increased from $3,000,000 
to $5,000,000 by a transfer of $2,000,000 from 
the surplus to the capital account. As the 
stock of the company is entirely owned by the 
Royal Insurance Company, of Liverpool, the 
transaction is little more than a bookkeeping 
formality. 

The company was examined by the New 
York Insurance Department, as of September 
30, the report showing assets of $22,182,333. 
The net surplus was shown to be $8,116,485, 
with a surplus to policyholders of $11,116,485. 








tional: C. R. Street of the Great American and 
the officers. 

It also was decided to continue the regional 
adjustment meetings and that a booklet -of 
instructions to hail agents be compiled and that 
the companies resist vigorously claims in which 
there is no loss and that determined efforts be 
made to collect expenses of investigation from 
habitual and chronic loss reporters. 
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FAVOR CHANGE 





Illinois Association of Insurance 
Agents Start Move to Separate 
Insurance from Trade and 
Commerce 





ASSOCIATION RE-ELECTS OFFICERS 





F. P. Stanley, W. Eugene Harrington and 
Others Address I}inois Convention 
[Special Dispatch to THE Specrator] 

Jouret, Int., Nov. 22.—Starting of a move- 
ment to separate the Illinois Insurance De- 
partment from the department of trade and 
commerce as an independent unit and pnswer- 
able direct to the governor was authorized 

Tuesday at the annual convention of the IIli- 

nois Association of Insurance Agents. This 

was one of many important resolutions adopted. 

James M. Newburger of Chicago and Shirley 

E. Moisant of Kankakee were re-elected presi- 

dent and secretary-treasurer respectively. The 

vote was unanimous. R. W. Troxell, Spring- 

field; W. A. Schneider, Kankakee; and A. J. 

Teninga, Pullman, were elected vice-presidents. 

Rose C. Sherman of Waukegan was elected to 

head the legislative committee as the only 

change in the roster of committee chairmen. 

Those re-elected include: J. C. Robertson, Har- 

risburg, executive; George North Taylor, 

Streator, grievance; Harry J. Leach, Morris, 

organization; Allen Murphy, Eldorado, fire 

prevention, and E. F. Prideaux, Elgin, farm. 

The resolution on separation said: 


We believe that the insurance business of this 
State is of such importance and volume that a 
separate department of government should have 
supervision over it. This conclusion is based 
upon the fact that more insurance failures have 
resulted in Illinois during the past three years 
than all other States combined; that confusion 
exists at times as to whether the director of 
trade and commerce or the Superintendent of 
Insurance assumes responsibility; that the in- 
surance department turns over more revenue to 
the State general fund than any other depart- 
ment in this State except alone the office of ,the 


Secretary of State. ; 
This was the most important item on the 


report of the resolutions committee, which was 
adopted unanimously. 

Local agents were asked to co-operate in dis- 
seminating information about fire prevention 
and to promptly and willingly to cancel insur- 
ance where proper recommendations are not 
complied with. The Association, which heard 
Frank M. Chandler, vice-president of the New 
York Indemnity and father of the insurance 
day idea, complied with his request and author- 
ized a committee of five to discuss the matter 
with-other-insurance organizations with a view 
to having the first during 1928. The president 
and other officers were appointed to the com- 
mittee. The financial affairs were reported to 
be in good condition. There was a net loss of 
five members last year. 
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PROMINENT PATRONS OF LIFE INSURANCE 
NUMBER 





This Number Contains 


A list of names of those carrying $50,000 or 
more of life insurance arranged alphabetically by 
city and state. 

Endorsements of life insurance by six Presidents 
of the United States, and their portraits. 

Favorable opinions on life insurance by Presi- 
dent Coolidge and members of the Cabinet, with 
their photographs. 

A feature article relating to those who carry 
$1,000,000 or more of life insurance, listing 184 
millionaire policyholders in the United States. 

A special article treating of Proper Life Insur- 
ance Coverage, which is accompanied by a graphic 
chart depicting the yearly income at 6% of various 
amounts of principal, and by a Daily Income 
Table and a table showing a Reasonable Percent- 
age of Income to Devote to Life Insurance. 

Photographs and endorsements of State Govern- 
ors. 

Letters of endorsement of life insurance from 
other large policyholders. 


This Number Provides - 


A basis for the preparation of a sales talk with 
which the life insurance solicitor can close addi- 
tional insurance on old policyholders and new 
business on new prospects. 


_An opportunity for life insurance agents to pro- 
vide themselves with copies of this issue for use as 
a canvassing document in the field. 


A list of about 13,000 large policyholders, which 
when a similar and smaller list was compiled and 
published four years ago sold in book form at four 
dollars a copy. This revised and larger list can 
now be obtained for $1.00. 


Practical advice of great value to the American 
people, arranged in a manner to give the solicitor 
the opportunity to obtain the real benefit of the 
force of a good example. 











This number may be purchased at $1.00 or less per copy depending upon 
the quantity ordered or may be obtained free with a new subscription to 
The Spectator. Take advantage of this opportunity now. 


USE COUPONS BELOW 





ORDER EXTRA COPIES FOR YOUR USE 
SUBSCRIBE TO THE SPECTATOR AND GET A COPY FREE 


rr rd 


THE SPECTATOR COMPANY 
135 William Street New York 


Gentlemen: 
See copies of the Prominent Patrons of Life 
— Number of THe Spectator, as per the price schedule 
ow. ; 





THE SPECTATOR COMPANY 
135 William Street New York 


Gentlemen: 


Please enter my name as a new subscriber to THE SPECTATOR at 
$4.00 per year and send me one copy of the Prominent Patrons of 


seat ge aA ea PRR eae eee aero ee. | Life Insurance Number FREE. 
IIE ote oe cet Nes Chere b cow eh co ale ea On ere 
: Panes 5. ho SAS aed DEINE ta oo SE ae OA DoE enka 
ORION AE SO tM Pe SAPS OE TC, MMC ger POR ns wat pe 
EXTRA COPY PRICES i a hae te BI Bao mr A eS 
Single copy........ $1.00 a ee $30. 
SO CNES cn es) ee 100 copies... ..5...-- 50. ae ee ee 


Larger quantities, 50c per copy 
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JOINS CORROON & REYNOLDS 
Edward S. Inglis Will Be Vice-President 
in Charge of Western Underwriting 


Edward S. Inglis, general agent of the West- 
ern department of the North British and Mer- 
cantile Insurance Company, has resigned to be- 
come vice-president of the various companies 
controlled by Corroon & Reynolds. He will be 
in charge of underwriting in all territory ex- 
cepting the Eastern States and Canada. The 
group comprises the American Equitable As- 
surance Company, Knickerbocker Insurance 
Company, New York Fire Insurance Company, 
3rooklyn Fire Insurance- Company, Merchants 
and Manufacturers Fire Insurance Company, 
of Newark, N. J. The organization also has 
the general agency in the East and Central 
West for the Trinity Fire, of Dallas, Tex. The 
appointment of Mr. Inglis is said to be the 
forerunner of several additions to the execu- 
tive staff of this rapidly growing organization. 

Mr. Inglis has been connected with the North 
British for over twenty years, having started 
there as an office boy. He -won promotion 
steadily and as a result has had a wide and 
valuable experience in general underwriting He 
is particularly well versed in the underwriting 
of petroleum risks, being. considered one of the 
leading experts in that line. Mr. Inglis leaves 
the North British with the most cordial good 
will. 


Central Federal-Standard American Con- 
solidation Plans 


Cuicaco, Itt., November 21.—Stockholders 
of the Central Federal Fire of Davenport on 
November 25, are to vote on the proposed con- 
solidation of their concern with the Standard 
American Fire of Chicago, it was announced 
last week. The Standard American stockhold- 
ers are to vote on the proposition December 16 
instead of this month, as was reported last 
week. The new company, to be known as the 
Standard Federal Fire, is to be operated by the 
present officers of the Central Federal and un- 
der its charter. Thése officers are: Charles 
Shuler, president; .W L. Taylor, vice-president 
and general manager, and F. B. Yetter, secre- 
tary-treasurer. The consolidation of these two 
companies is a part of the program of expan- 
sion announced by the Central Federal several 
weeks ago. 

George W. Wolfle, president, and E. H. Stef- 
felin, vice-president of the Standard American, 
are to be connected with the Cook county de- 
partment of the consolidated company. 


National Association Executive Committee 


The executive committee for the National As- 
sociation of Insurance Agents has been an- 
nounced by President W. Eugene Harrington 
as follows: R> P. DeVan, chairman, Charles- 
ton, W. Va.; Perry W. Flicker, Cleveland, 
Ohio; Chas. L. Gandy, Birmingham, Ala.; J. 
A. Giberson, Alton, Ill.; Percy H. Goodwin, 
San Diego, Calif.; Frank T. Priest, Wichita, 
Kan.; J. W. Rose, Buffalo, N. Y.; Clyde B. 
Smith, Lansing, Mich. 


MORAL HAZARD 
IMPORTANT 


F. P. Hamilton Talks to Chicago Fire 
Examiners 








UNDERWRITING LOSS ON INCREASE 





Western Manager of Queen Finds Rates 
Too Low and Loss Ratios Too High 
Cuicaco, Itt., Nov. 21.—More attention to 

the moral hazard and less to the manual classi- 

fications is one way of reducing the current un- 
derwriting loss, it was declared here last week 
by F. P. Hamilton,. Western manager of the 

Queen. Mr. Hamilton was the principal 

speaker at the annual ‘Managers’ Night” of the 

Association of Fire Insurance Examiners, at 

which the executive heads of the Western de- 

partments were the guests of their underwriters. 

Mr. Hamilton declared that there should be 
more careful underwriting of each individual 
risk and that each should be accepted on its own 
individual merits. The classification system 
costs more than it is worth and a risk is not 
helped by looking at a table, he declared. Mr. 
Hamilton admitted that the classifications can- 
not be ignored but that unless the examiner is 
dealing in large aggregates the table of classi- 
fications is not a true index of the risk. The 
moral hazard should be stressed more and the 
examiners should get complete reports on all 
doubtful risks despite the extra cost, he de- 
clared. 

The examiners are the guardians of the com- 
panies’ profits, Mr. Hamilton declared, and as- 
serted that the fact that underwriting loss has 
increased from 1% per cent in 1921 to 6.9 per 
cent in 1924 shows the need for competent ex- 
aminers. 

The speaker declared that examiners of to- 
day are better than ever before but that more is 
required of them because classifications must 


be closer due to the gradual lowering of rates 
and gradual increase in expenses. A loss ratio 
of 52 per cent is necessary today to permit an 
underwriting profit, while just a few years ago 
the companies could permit a loss ratio of 60 
per cent and still make. money. 

There is too much of a divergence between 
rates on frame and brick buildings, he declared, 
and that the factor of exposure is treated too 
lightly. 

He declared that even with good underwrit- 
ing, rates are too low and suggested that the 
fire companies need approximately $50,000,000 
additional premium income yearly to permit an 
underwriting profit. He said this would mean 
between 8 and 9 per cent increase in rates but 
that many of the classifications could stand it, 
while a few others might be reduced slightly. 


HAMILTON FIRE PROPOSES 400 PER 
CENT STOCK DIVIDEND 


Capital to Be Increased from $200,000 to 
$1,000,000 and Charter Amended 


The directors of the Hamilton Fire Insur- 
ance Company, of New York, will recommend 
to stockholders that the capital of the com- 
pany be increased from $200,000 to $1,000,000 
by transfer of $800,000 from surplus to capital 
account. It is proposed also to amend the 
charter of the company so as to give it full 
powers under the New York Insurance law. A 
further proposal is that the par value of the 
shares be changed from $15 to $50 per share. 
A special meeting of stockholders is to be held 
December 7. 

The accomplishment of the present plans will 
give the company a capital of $7,000,000 and a 
surplus of over $2,000,000. At the time the 
dividend is paid each holder of one $15 dollar 
share will receive one and one-half shares on 
the new $50 basis. 








Your client knows 
what he is getting when you 
place his insurance in the FIRE- 
MAN’S FUND. A satisfied client is 
an agent’s most valuable asset. 





ASK ANY FIREMAN'S FUND AGENT ANYWHERE 
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HE withdrawal from the coal mine 
workmen’s compensation insur- 
ance field by the American Mine 
Owners Mutual, U. S. F. & G., As- 
sociated Companies, and Metropoli- 
tan Casualty Insurance Company, in 
such rapid succession, has precipitat- 
ed an unprecedented demand for, and 
correspondence regarding, catastro- 
phe reinsurance for coal mine self- 
insurers. 
We issue this form of coverage at 
attractive rates and pay liberal com-. 
missions to brokers. 


Correspondence invited. 


AMERICAN RE-INSURANCE COMPANY 
242 South 13th Street, Philadelphia, Pa. 

















Executive Offices Eastern Department 
UNION INDEMNITY BUILDING 100 MAIDEN LANE 
NEW ORLEANS NEW YORK 

















What’s Ahead? 


If the answer does not satisfy, learn the 
advantages of a contract with Fidelity. 
More than 36,000 direct leads a year 
from Head Office lead service. 


Fidelity is a low net-cost Company, 
operating in forty states. Full level 
net premium reserve basis. Over $350,- 
000,000 insurance in force — growing 
rapidly. 

Write for our booklet “What's Ahead?” 


The Fidelity Mutual Life Insurance Co. 
PHILADELPHIA 


Walter LeMar Talbot, President 





a 








Are You The Man? 


If so, and you can prove it, an unusual opportunity awaits you. An estab- 
lished and progressive 


LIFE INSURANCE COMPANY 
intends to open an Agency in 


BRADFORD, PA. 


If offers—to the right man—zn exceptionally good proposition. 
The man we want must have a clean and commendable record. He sheuld 
also know how to select, train, and stimulate sub-agents. 
Compensation will include generous commissions and renewals with drawing 
account or salary and expenses. 
If you can ‘‘fill the bill,’”’ write and tell us all about yourself, in strict confi- 
dence. 

Address Agency Manager, care THE SPECTATOR. 

















The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 
A Home Life policy brings peace of 
’ mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 
Dr. E. Bryan Kyle, Medical Director 


Independence Square Philadelphia, Pa. 























AGENTS wuo can SELL As we. as WRITE 


Can always be given an interesting proposition, mueh territory 
still awaiting capable representatives. Your inquiries will 
have consideration. 


UNION MUTUAL LIFE INSURANCE COMPANY 
PORTLAND, MAINE 

















ROYAL UNION LIFE INSURANCE COMPANY 


DES MOINES, IOWA 
“SEEING JOHN AND MARY THROUGH” 


One of our agents—Mr. A. W. Tolg—has 
just written a most remarkable paper telling 
how he helps parents provide an Educational 
Fund for their children through the medium 
of our Juvenile Policies. 


Our Juvenile Policies are written from age 
1 day old up to nearest 9 years. . 


If you are at all interested in the tremendous 
possibilities of the juvenile field we will be 
pleased, merely upon your request, to send 
you a reprint of Agent Tolg’s illuminating 
article—“Seeing John and Mary Through”. 


ROYAL UNION LIFE INSURANCE CO. 


Des Moines, Iowa 
A. C. TUCKER, President 
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Postion Explained 
(Concluded from page 3) 


mate producers and to those companies sup- 
porting the American Agency System. 

We were not alone in our opposition to this 
movement. Many of the fire insurance com- 
panies were not pleased with the drift of affairs 
as disclosed by the reports and discussions, but 
openly opposed any extension of the branch of- 
fice system of fire company operation and vigor- 
ously objected to permitting non-policy writing 
agents to continue as producers of insurance. 
Naturally the National Association expressed 
gratification at the co-operative attitude of those 
companies so opposing the trend and we united 
with them in declaring that the practice was 
not in the interest of the business, was econom- 
ically unsound, and wholly without public bene- 
fit. 

Some of the discussion, and perhaps some 
misunderstandings arising in connection there- 
with, were occasioned by the lack of knowledge 
with reference to just what the E. U. A. rules 
were on the subject, if any. 

The sound opinion was advanced by the Na- 
tional Association that if any company, partic- 
ularly the Travelers Fire Insurance Company, 
was about to extend its production operation 
through a horde of non-policy writing agents, 
reporting into its several branches, that such a 
condition might well provoke further confusion 
in the business with resultant chaos in the local 
agency system. 

A profound student of insurance of many 
years’ experience, early in September, writing 
in the New York Journal of Commerce, showed 
deep sympathy with the views of the local re- 
cording agents. He felt that if the E. U. A. 
finally decided to recognize non-policy writing 
agents as a class of producers different from 
brokers and entitled to more compensation, such 
a decision was likely to have a far-reaching ef- 
fect on the American Agency System. He 
felt that that system must be justified largely 
on the ground that the local agent performs 
for the company essential services over and 
above the service of a broker or non-policy 
writer, that is economical and satisfactory. 


DANGER IN OPENING Way FoR CRITICISM 

He then pointed out that the company organ- 
ization (meaning the E. U. A.) is considering 
another class of producers, who do no more 
than brokers in getting business or serving the 
assured, who are to be paid “less” than record- 
ing agents, with the “less” remaining indefinite. 
This, he believed, left the way open for those 
who are inclined to criticise the American 
Agency System, to contend that the recording 
agent is getting too much pay and that the 
agency system is unduly expensive. It was a 
serious matter, in his opinion, for a company 
organization to furnish even flimsy grounds on 
which to base this charge, which is not true. 

Subsequently the Travelers Fire Insurance 
Company complained to the officers of the Na- 
tional Association that it was being made the 
target for nearly all the unfavorable comment 
being directed against branch offices and non- 
policy writing agents; that the company was 
suffering considerable embarrassment because of 
the impression prevailing that this entire 
branch office and non-policy writing agent con- 
troversy was directed at that company. Con- 
ferences were then held, beginning in Septem- 
ber, with the vice-president of that company 
for the purpose of discussing this entire situa- 
tion and to determine if the company’s method 
of operation was or could be made to harmonize 
with the views of the National Association con- 
cerning the problems. 

It is but natural that such an outstanding 
company as the Travelers, which has developed 
a most successful business in life and casualty 
lines through branch office operations, should 
extend to those life and casualty agents, many 
of whom for years have been in the fire insur- 
ance business, the service of its fire company. 
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It was a problem indeed that faced the Travel- 
ers Fire Insurance Company to determine its 
method of operation through thousands of 
agents who had represented the older companies 
of the Travelers group. 

In the several conferences with the Travel- 
ers, the National Association representatives 
were emphatic and firm in their stand against 


any encroachments on the American Agency. 


System by a-class of producers, the creation 
of which seemed primarily to be for the sole 
purpose of increasing quantity production. 

The position of the National Association as 
herein above outlined was clearly indicated and 
emphasized. Our position at that time was, 
as it was before and is now, that the organized 
agents of this country would continue vigor- 
ously to oppose the creation or maintenance of 
a class of so-called agents under whatever name 
or style, whose existence was not justified either 
in the interest of public service or the eco- 
nomical production of the business of insurance. 

Upon investigation we have found that the 
Travelers Fire Insurance Company is operat- 
ing in harmony with a great majority of local 
boards throughout the United States; that 
almost without exception it has initiated con- 
ferences with local boards in the spirit of co- 
operation; that the recognition by the Travelers 
of the functions of a local board and its attitude 
meets the approbation of agents generally and 
is pleasing to National Association officers. 

It may appear to many that a proper defini- 
tion of the various types of producers of fire 
insurance business could be easily outlined. Un- 
fortunately this is more difficult than it seems. 
Many of the leading agencies of the country 
employ full time solicitors whose entire activi- 
ties are devoted to the interest of a particular 
office. I am of the personal opinion that such 
type of solicitor should not be classed under the 
loose term of non-policy writing agent. Many 
of the most prominent agents in this country 
to-day secured their first knowledge on the in- 
surance business as solicitors for some. insur- 
ance office, and this type of individual should 
not be confused with a part-timer who often 
maintains no office but hawks his business 
around ir? the interest of the ultimate dollar in 
commissions. 

To-day we find such latter types of pro- 
ducers being paid commissions in excess of 
those paid the legitimate broker. The Na- 
tional Association has and always will oppose 
the recognition of this type of producer in any 
capacity. 

At the New Orleans convention and as a re- 
sult of these continued conferences the Travel- 
ers Fire Insurance Company stated that it had 
not heretofore, nor did it intend to conduct its 
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business on an “over-the-counter” basis except 
in a few large cities such as New York, Chi- 
cago, Philadelphia and San Francisco, where 
this method of operation is the general prac- 
tice; that. it would confine its operation in the 
production of business to the regular, recog- 
nized channels of brokerage, and full time so- 
licitors employed by and domiciled within its 
respective branches exclusively; that it recog- 
nized the importance and desirability of local 
board regulation in this country and its prac- 
tice in the past had been to confer with local 
boards, and in the future would exert still 
further effort towards co-operation with all 
effective local boards having reasonable regu- 
lations; that in case a difference of opinion 
should arise with any local board and that 
company as to what was Or was not a correct 
practice in a given community, such differente 
should be made the subject of a conference 
between that company and the National Asso- 
ciation of Insurance Agents. 

This declaration, made by the Travelers, was 
presented to the New Orleans Convention as 
that company’s position on the above questions. 
The National Executive Committee did not then 
nor does it now regard the Travelers’ state- 
ment as a settlement of either the branch office 
or non-policy writing agent situation. There 
still remains work to be done by both com- 
panies and agents before all these vexing ques- 
tions are settled. 

To be assured by the Travelers that certain 
restrictions would be adhered téjby that com- 
pany in the type of producers “to which its 
facilities were given, was enlightening ‘to the 
agents throughout the country, as many rumors 
were afloat about the aggressiveness of the 
Travelers in extending its activities. 

That there may be no cause for misunder- 
standing as to certain fundamentals, let me 
state that the National Association 

First, stands unqualifiedly in favor of the 
fire insurance business being conducted in ac- 
cordance with the American Agency System. 
Any encroachment upon the principles of the 
National Association by branch offices, or rec- 
ognition of non-policy writing agents, will meet 
with our concerted opposition. 

Second, that it has in the past, does now 
and will continue to oppose the interjection of 
non-policy writing agents into the business of 
insurance. 

Third, that we recognize only two types of 
producers, namely, the policy-writing agent 
(with his privilege of employing whole time 
office solicitors domiciled within the office of 
the policy writing agents exclusively), and 
brokers. 
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peedy Plate Glass Replacements 


When plate glass breaks it must be replacedinahurry. Delay 
in fixing broken display windows means a falling off in the mer- 
chant’s sales—reduced profits. 


Replacement activities of The Metropolitan Casualty Insurance Company 
in the field of plate glass insurance extend back more than half acentury. Dur- 
ing that time the Company has paid more than $8,000,000.00 in claims under 


its plate glass policies. 


Our extensive dealing with glaziers in all parts of the country means that Metro 
agents can assure speedy replacements to ‘‘Good Faith” 


policyholders. 


THE METROPOLITAN CASUALTY 
INSURANCE CO. OF NEW YORK 


J. SCOFIELD ROWE, President 
Home Office, 55 Fifth Avenue 
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CHRISTMAS BONUS CHECKS 


Once each year, at Christmas time, members 
of the International Life Club receive bonus 
checks ranging in size irom $250.00 to 
$1,500.00—sometimes more—as the bonus is 
paid on a percentage basis and the bonus 
checks increase in proportion to the volume 
of paid business produced. 


Last year one Club member received 
$1,369.92. He paid for $681,260 during the 
Club year: 86% of his business renewed. 

Another member received $280.00. He paid 
for $126,000—95% of his business renewed. 


Membership in the International Life Club is 
worth while for the Christmas Bonus ts paid in 
addition to regular contract commissions. De- 
tailed information furnished on request. 


INTERNATIONAL LIFE INSURANCE CO. 
SAINT LOUIS 


W. F. GRANTGES, First Vice-President & Gen’l Mgr. 
of Agents 
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Rockford Life 
Insurance Company 





Home Office - Rockford, Illinois 


AGENTS 
WANTED 


Apply Francis L. Brown, Vice Pres.- Secretary 
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FIRE INSURANCE TOPICS OF INTEREST 


Underwriting History Reveals Charged Attitude Towards the 
Moral Hazard—tThe Fire Waste an Appalling 


THE MORAL HAZARD 


“Moral Hazard” is a term rather loosely 
treated in the fire insurance business, neces- 
sarily so because it is more or less incapable 
of exact definition and because thé degree to 
which it is involved in any particular risk is 
dificult to determine. That it has been a fac- 
tor to contend with since the institution of in- 
surance was established, and that its importance 


grows greater with the years, is evident to any- | 


one who is interested in the history and growth 
of fire insurance. It seems that the moral haz- 
ard has always been with us, and in forecast- 
ing that the topic will be perennially pertinent, 
no prophet could be justly stigmatized as being 
unduly pessimistic. 

The contention that the moral hazard is 
greater now than fifty years ago does not imply 
that humanity has grown worse and that hon- 
esty and reliability are declining virtues. Chi- 
canery was a troublesome problem in business 
long before Connecticut Yankees were alleged 
to have manufactured nutmegs in carpentry 
shops. Although the first cause in the matter 
of moral hazards may be a problem for sociolo- 
gists, its degree of prevalence in the fire in- 
surance business may be explained by undez- 
writing history and policy. 

A prominent life underwriter said the other 
day, “I have observed that men prefer to buy 
than be ‘sold.’” There is a subtle differentia- 
tion noted here, and it is a good characteriza- 
tion of fire insurance underwriting practices of 
almost a century ago contrasted with present- 
day methods. When fire insurance was in its 
infancy in the United States, company repre- 
sentatives did not compete madly for the pros- 
pect’s business. The solicitation came from 
the other end, and company offjcials received 
requests direct from prospective assureds. It 
was considered a privilege to be granted a pol- 
icy for insurance, and persons whose record 
and reputation would not bear inspection knew 
better than to apply. Examination of the risk 


on the part of the company was cursory and in- 





Extravagance 


complete, but a great deal of confidence was 
placed in the representations of the assured 
as to the nature, value and environment of the 
property. That such confidence was not mis- 
placed is evidenced by the mere fact that 
numerous pioneer companies were able to sur- 
vive the period when it is remembered that rate 
making was purely experimental and the highly 
technical knowledge which is an underwriting 
requisite today was unheard of. In other words, 
the integrity and honesty of both assureds and 
companies was the rock upon which early un- 
derwriting was founded, and it speaks highly 
for the importance of those qualities that the 
business was able to keep above water. 

Today the situation is pretty much reversed. 
Risks are examined and rated scientifically in 
so far as physical hazards are concerned, but 
the moral hazard is passed over lightly. In 
many States legislators, in an attempt to pro- 
tect policyholders, have leaned too far back- 
ward and have provided loopholes for dishonest 
practices on the part of these policyholders. 


duty bound to dispel it. As a matter of fact, 
a large part of the fire loss is not covered by 
insurance, and even in cases where insurance 
protection is complete the word “coverage” 
should not be interpreted as meaning “replace- 
ment.” The destruction of property by fire in- 
curs the loss of raw materials, of workman- 
ship, of effort, of time, of dollars that can never 
be replaced. An editorial in the Industrial Fire 
Chief expresses it in this fashion: 

And the sad part of it all is that these are 
unproductive dollars—dollars that die. Dollars 
that die to pay for the financing of the nation’s 
fire waste. Dead dollars whose only function’ 
is to furnish fuel for the greatest and most 
wasteful cremation of wealth created in the his- 
tory of civilization. Unproductive dollars are 
and always have been the bugbear of business 
men, and yet, year after year, they shell out to 
pay this loss. Industry and commerce, ignor- 


antly perhaps, consign dollars to destruction 
and death. 


C. J. Doyle, counsel of the National Board 
of Fire Underwriters, pictured, in a recént ad- 
flress, the national fire waste as twice the amount 


Despite the high degree of technical excellence / Paid into our State treasuries for the registra- 


attained in fire insurance underwriting, the re-7 
sults are still written in red ink. A return 
to the old-time attitude towards the moral haz- 
ard might prove the solution of the dilemma. 


DEAD DOLLARS 


Since the subject of insurance has become 
a favorite topic for discussion, those people 
who have asked for due consideration before 
vast amounts of money are expended in national 
“campaigns” point out that insurance is effi- 
caciously advertised in a number of indirect 
ways. 

One means by which the companies do a ser- 
vice to the nation, and to themselves, as well as 
obtain the highest kind of publicity, is their 
participation in fire prevention propaganda. 
The annual fire waste in the United States is, 
as Woodrow Wilson said, “a national disgrace,” 
and apart from their personal interests involved, 
insurance men should consider themselves in 
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tion and licensing of the twenty-two million 
automobiles in the United States. The entire 
cost of the United States fire toll for the year 
1926, said Mr. Doyle, was $1,112,000,000. The 
net present worth of the United“States, accord- 
ing to Washington statistics, is $355,000,000;000, 
so that the fire toll last year alone was one- 
three-hundreth part of our national assets. 

We have no patience with those sophisticates 
who refer to “The National Ash Can,” and say, 
“Well, what of it?” That the figures tell a 
meaningful story is undeniable. Since it has 
become the fashion to quote the Tunney- 
Dempsey prize-fight figures as evidence of what 
the American people will pay for without hol- 
lering, here is the price we pay in dollars alone 
for our bonfires: 


$18—a _ second. 
$1,677—a minute. 
$64,648—an hour. 
$1,551,524—a day. 
$46,545,731—a month. 
$560,548,624—a year. 








Fire Insurance Bulletin 


THE SPECTATOR 


Thursday 

















Historical and Statistical 








CENTRAL FEDERAL FIRE INSURANCE 
COMPANY 
Davenport, Ia. 

Consolidates With Standard American 

Consolidation of the Central Federal Fire In- 
surance Company of Davenport, Iowa, with the 
Standard American Fire Insurance Company of 
Chicago, Ill., ‘has been announced by W. L. 
Taylor, first vice-president and general manager 
of the former company. The move has been 
approved by the directors of both companies and 
awaits now only the ratification of the stock- 
holders. 

This action has been under consideration for 
some time, the final details of the merger hav- 
ing been settled by Mr. Taylor for the Central 
Federal and President George Wolfe and Vice- 
President Edward H. Steffelin for the Standard 
American. 

The consolidated company will be known as 
the Standard Federal Fire Insurance Company 
and it will have its home office in Davenport. 
It will use the charter of the Central Federal 
Fire. As a result of the merger the company 
will have close to $1,500,000 of assets, $800,000 
. capital and surplus of $200,000. It is likely 
that the Standard Federal Fire Insurance Com- 
pany will add to its capital shortly after it is 
established. 

The Central Federal Fire Insurance Com- 
pany was organized early in 1924 by interests 
identified with the Federal Surety of Daven- 
port, Ia., and has the same officers and directors 
as that company. It had a premium income in 
1926 of slightly less than $200,000. 

The Standard American Fire began business 
in 1921. Its president and vice-president hold 
the same offices in the Great American Casu- 
alty Company of Chicago, and the two compa- 
nies have been acting in conjunction. Its pre- 
mium income in 1926 was about $150,000. 


CONSOLIDATED ASSURANCE COM- 
PANY, LTD. 
London, England 
New York Insurance Department Files Re- 
port on Liquidation 

International as well as national questions of 
insurance law are involved in the failure of the 
domesticated United States Branch of the Con- 
solidated Assurance Company, Ltd., of Lon- 
don, England, it is revealed by a report of 
James A. Beha, State Superintendent of In- 
surance, filed recently with William T. Collins, 
New York County Clerk, by Clarence C. 
Fowler, attorney for the Superintendent. 

A noteworthy feature of the report is the low 
cost of liquidation. The Superintendent’s re- 
port shows that from October 1, 1926, when 
the affairs of the United States Branch were 
placed in his possession for liquidation, until 
October 20, 1927, the expenses of liquidation 
have amounted to only $1403.49, which is .0072 
per cent of the assets in possession of the New 


York Superintendent, and only .0047 per cent 
of the assets of the United States Branch. 
During the same period the income on the as- 
sets received by the liquidator has been $12,- 
092.68. The Superintendent in his report asks 
the Supreme Court to approve the expenses of 
liquidation. The report shows the United 
States Branch to be solvent; the total assets 
amount to $293,193.80, of which $100,000.00 is 
on deposit with the Superintendent of Insur- 
ance of Ohio. The total claims filed with the 
New York liquidator amount to $346,618.36. 
Of these the local debts of the first class amount 
to $2,230.80, which have been allowed by the 
New York liquidator and recommended for 
payment in full with interest. Local claims of 
the first class amounting to $137.77 are dis- 
allowed. Claims of the second class being those 
held by United States citizens who dealt with 
the Consolidated Company in _England and 
other foreign countries amount to $28,082.79, 
and claims of the third class being claims aris- 
ing in foreign countries amount to $36,192.00. 
Second and third class claims are disallowed by 
the New York liquidator under a decision of 
the Court of Appeals holding that such claims 
cannot be paid by the New York liquidator. 

In addition to the claims of the second and 
third classes, assignments of the surplus funds 
to the extend of $279,975.00 have been filed 
with the New York liquidator. It is the sur- 
plus funds and the assignments thereof that cast 
upon the Insurance Department of New York 
the burden of solving international questions 
of law in order properly to dispose of the sur- 
plus. 


INTERNATIONAL INSURANCE Law QUESTIONS 

The notices of the assignment of the surplus 
present an unusual quirk in the complicated facts 
shown in the report of the Superintendent. The 
ruling of the Superintendent on the subject is 
stated in the report as follows: 


In three instances notices have been filed with 
me from which it appears that the Consolidated 
Assurance Company, Ltd., of London, Eng- 
land, shortly prior to its failure in England, 
executed documents purporting to assign to 
various persons specified portions of the sur- 
plus, which portions when combined exceed the 
anticipated surplus. If the assignments were 
recognized here, there would be no surplus left 
to go to the liquidator at the domicile. In that 
event, the surplus would be paid out here on 
assignments made by the company at its domi- 
cile shortly before its failure to citizens of the 
domicile, and United States citizens holding 
claims of the second class who are entitled to 
share the surplus arising here on the basis that 
equality is equity internationally as well as na- 
tionally, Matter of People (Norske Lloyd Ins. 
Co., Ltd.), 242. N. Y. 148, would not be per- 
mitted thus to share, but on the contrary their 
rights to share, which are valuable property 
rights, would be taken from them in violation 
of the constitution and of international law. 
The assignments and the notices thereof, there- 
fore, are of no force or effect and unavailing 
to change the statutes and laws of this State, 
making the surplus a trust fund for our citi- 
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zens holding claims of the second class, and if 
it appears that such assignments may be recog- 
nized in England for the purpose of giving pref- 
erential payment or advantage over our citizens 
holding claims of the second class, the courts 
of this State will protect our citizens. Matter 
of People (Norske Lloyd Ins. Co., Ltd.), 242 
N. Y. 148. The notices of the assignments and 
the assignments are invalid and void and should 
be dismissed in the liquidation proceeding on 
the merits on the grounds herebefore indicated. 


Questions BETWEEN States INVOLVED 


Not only is the New York Insurance Depart- 
ment confronted with questions of international 
law in the liquidation of the Consolidated Com- 
pany, but it is confronted with questions of 
interstate law for solution. An interesting 
excerpt from the report of the Superintendent 
showing the interstate questions and how they 
have been solved by the Department is as fol- 
lows: 

The foregoing financial statement shows that 
$100,000 of the assets of the domesticated 
United States Branch consists of a deposit of 
securities with the State of Ohio. 

Such a deposit was made by the Consolidated 
Assurance Company, Ltd., with the State of 
Ohio for the purpose of obtaining authority 
and a license to do the business of insurance 
in that State. In accepting such a deposit the 
State of Ohio relied upon the assets of the 
domesticated United States Branch in New 


.York under reciprocal laws of Ohio. 


After the liquidation order hereinbefore men- 
tioned was made and entered, the undersigned 
notified the Superintendent of Insurance of the 
State of Ohio of the order of the Supreme 
Court of this State placing in liquidation here 
the domesticated United States Branch, and 
suggested that the Ohio deposit securities be 
remitted to the New York liquidator for dis- 
tribution, but the Superintendent of Insurance 
of Ohio refused to make such a remittance, and 
so far as I know, the securities or their equiva- 
lent are still on deposit with the Superintend- 
ent of Insurance of the State of Ohio. 

Under the circumstances I recommend that 
no further effort on the part of the Superin- 
tendent of Insurance of New York be made to 
secure or recover from the Superintendent of 
Insurance of Ohio the aforesaid deposit. The 
liquidation proceeding in New York can be 
lawfully closed on the assumption that the 
State of Ohio will properly distribute the as- 
sets on deposit with it in payment of its citi- 
zens and others who may have claims against 
said deposit. There is no duty upon the Super- 
intendent of Insurance of New York to bring 
any action to recover the deposit, and particu- 
larly so since the assets in possession of the 
Superintendent of Insurance of New York are 
sufficient to pay all valid debts of creditors and 
policyholders of the domesticated United States 
Branch, without resort to the Ohio deposit. 
However, the Superintendent of Insurance of 
New York, in my opinion, should decline to 
pay any Ohio claim that may be presented to 
the New York liquidator. None has been pre- 
sented thus far in the New York liquidation 
proceeding. By charging off the item of $100,- 
000 for the Ohio deposit, the New York liquid- 
ator is responsible for assets of $193,193.80, as 
shown in the foregoing financial statement as 
of October 20, 1927. By leaving the Ohio de- 
posit in possession of the Superintendent of In- 
surance of that State, the British Liquidator 
will be required to deal directly with the offi- 
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cials of the State of Ohio, which would seem 
to be proper and appropriate under the circum- 
stances. 

Under reciprocal laws of Ohio, an alien for- 
eign company that had created a domesticated 
United States Branch in New York or any 
other State could be licensed to do business in 
Ohio upon the strength of the assets in the 
other State by making a reduced deposit in 
Ohio. Accordingly, the Consolidated Company 
was permitted to do business in Ohio upon a 
deposit of only $100,000.00. When the New 
York Superintendent took possession of the 
domesticated Branch for liquidation pursuant to 
the order of the Supreme Court of New York, 
he requested the State of Ohio to remit the 
deposit to New York under the reciprocal laws, 
so that such deposit might be added to the as- 
sets in New York for the payment of all citi- 
zens in the United States equally, but Ohio re- 
fused to make such remittance and still retains 
the $100,000.00. No known Ohio debts remain 
unpaid, but the New York Superintendent rec- 
ommends to the Supreme Court that he be re- 
lieved of any responsibility for recovering the 
Ohio deposit and that if any Ohio claim should 
be presented to the*New York liquidator, that 
they be not paid out of the New York assets, 
thus relegating the Ohio citizens to the Ohio 
deposit of $100,000.00. Since there are no Ohio 
unpaid debts, the effect of Ohio refusing to rec- 
ognize the reciprocal laws for the purpose of 
remitting the deposit to New York will not be 
contested, because the New York Superintend- 
ent will ask the Supreme Court to discharge 
him upon turning over the surplus actually in 
his possession to parties entitled to it. If the 
report is confirmed, however, it will be a prece- 
dent for similar actions in proceedings where 
the Ohio debts may be more than the Ohio de- 
posits. 


FIRST NATIONAL FIRE INSURANCE 
COMPANY 


Troy, Ala. 

New Company Capitalized at $20,000 

In Troy, Ala., the First National Fire Insur- 
ance Company is being formed with a capital 
of $20,000. The officers of the company are: 
President, Emory Folmar; vice-presidents, M. 
B. Folmar, William Lawrence; secretary, C. R. 
Keener; treasurer, A. P. Folmar; assistant 
treasurer, J. J. Beverly. 

Directors of the concern are: Frank P. Fol- 
mar, J. C. Henderson, S. E. Mary, J. W. Bow- 
ers, Emory Folmar, C. R. Keener, William 
Lawrence, M. F. Folmar, Sam Mittenthal, W. 
B. Folmar, J. J. Beverly, A. P. Folmar, Grand 
Johnston, M. C. Folmar and Dr. J. M. Mur- 
phree. 


GLOBE INSURANCE COMPANY 
Oklahoma City, Okla. 
W. A. Craddock Made Sales Manager 


The Globe Insurance Company of Oklahoma 
City, Okla., mention of which was made in the 
Fire Insurance Bulletin for September, is now 
known to have been organized by Ed. J. Sea- 
mans, Henry Ludlow and J. H. McNew. Wil- 


liam A. Craddock, formerly connected with the 
Trinity Fire Insurance Company of Dallas, 
Texas, has been appointed sales manager for 
the new company. 


INTERMOUNTAIN LLOYDS 
Salt Lake City, Utah 
New Associated Underwriters’ Organiza- 
tion 

Prominent business interests in the North- 
west are identified with the organization of the 
Intermountain Lloyds, which will be located at 
Salt Lake City, Utah. Tle company will be 
capitalized at $1,000,000. 

The Intermountain Lloyds will be under the 
management of the Associated Underwriters 
Corporation, the officers of which are Seth 
Pixton, president; Carl R. Marcusen, vice- 
president; R. L. Conely, secretary and treas- 
urer; George L. Truitt, vice-president and gen- 
eral manager. 

George L. Truitt, vice-president and general 
manager of the new organization, resigns a sim- 
ilar position with the Chicago Lloyds to take 
up his new duties. His experience in the in- 
surance field extends back over twenty years 
when he began with the Travelers. He has 
been a department manager with Marsh & Mc- 
Lenan in Chicago and was also vice-president 
and general manager of the Northwestern Cas- 
ualty and Surety Company of Milwaukee, Wis. 

The Intermountain Lloyds will write both 
fire and casualty lines. It will specialize in au- 
tomobile insurance for which it has already been 
licensed. 


MAYFLOWER FIRE AND MARINE 
INSURANCE COMPANY 
Newark, N. J. 
Interest in This Company Revived 
The Mayflower Fire and Marine Insurance 
Company of Newark, N. J., a full account of 
which appeared in the Fire Insurance Bulletin 
for April, 1926, when the company was first 
projected, is planning to reorganize under a 
new charter, its former charter having ex- 
pired. The company expects to be ready for 
business in the course of a month. 


MERCHANTS AND MANUFACTURERS 
FIRE INSURANCE COMPANY 
Newark, N. J. 

Old Company to Reorganize and Refinance 
The Merchants and Manufacturers Fire In- 
surance Company, veteran New Jersey com- 
pany, will be re-established soon. Plans under 
way call for refinancing and recapitalization. 
The authorized common stock of the company 
consists of 100,000 shares with a par value of 
$5 each, with the first offering, it is expected, 
to be composed of 40,000 shares at $25 per 
share. Of this amount, $5 will go to capital and 
$20 to surplus. The company will therefore 
start with a capital and surplus of $1,000,000. 


The management of the Merchants and Man- 
ufacturers Fire will be in the hands of Corroon 
& Reynolds, Inc., of New York, the firm which 
directs the activities of the American Equitable, 
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the Knickerbocker, the New York Fire, the 
newly organized Brooklyn Fire and other or- 
ganizations. 

The president of the Merchants and Manu- 
facturers is J. M. Byrne, Jr., who comes from 
a family well known in Newark insurance 
circles for generations. 


MIDLAND ALLIANCE COMPANY 
Milwaukee, Wis. 
New Holding Company Starting 

A holding company for insurance organiza- 
tions has been incorporated in Milwaukee, Wis. 
It is to be known as the Midland Alliance Com- 
pany. Further details as to the purpose and 
activities of the company have not yet been 
divulged. The incorporators are: John D. 
Voigt, H. A. Lingenfelser and George W. 
Voigt, all conected with the Business Men’s 
Mutual Indemnity Company, and H. W. Dah- 
men, of Madison, head of the Dahmen Insur- 
ance Agency. 


NATIONAL LIBERTY FIRE INSURANCE 
COMPANY 
New York, N. Y. 
Stockholders Ratify Increase 

Stockholders of the National Liberty Fire 
Insurance Company of New York have ap- 
proved the recommendation of the directors to 
increase the capital stock of the company from 
$1,500,000 to $2,000,000; the increase will be 
accomplished by the issuance of a 33%4 per cent 
stock dividend. 


NATIONAL UNDERWRITERS 
New York, N. Y. 

Cornwall & Stevens Form Reciprocal 

Because of the inability to secure coverage 
from stock companies on cotton oil mills, man- 
ufacturers in this line have formed a reciprocal 
known as the National Underwriters. Corn- 
wall & Stevens, a New York agency placing 
these lines, has been instrumental in forming 
the new organization. 

Rates have been alarmingly high, it is the 
contention of the cotton oil manufacturers, de- 
spite the fact that careful inspections and the 
installation of fire prevention devices have con- 
siderably reduced the hazard. 

The reciprocal will take single lines up to 


$25,000. 


PREMIER GUARANTEE AND ACCIDENT 
COMPANY 


Canada 
Will Have $1,000,000 Capital 
A new Canadian company, which is known as 
the Premier Guarantee and Accident Company, 
has been organized to write fire, automobile, 
accident and other lines. The company wili 
have a capital stock of $1,000,000, the par value 
of the shares to be $100 each. J. E. Fowle and 
C. A. Uren, both at one time with the London 
Guarantee and Accident, are prominent in the 
organization of the company. 
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NATIONAL LUMBER MUTUAL INSUR- 
ANCE COMPANY 
Chicago, Ill. 

Report on Examination by the Illinois De- 
partment of Trade and Commerce, 
June 27, 1927 

Springfield, Ill., June 27, 1927. 
Honorable H. U. Bailey, 
Director, Department of Trade and Com- 
merce. 
Honorable George Huskinson, 
Superintendent, Division of Insurance, 
Springfield, Ill. 

Sirs: Pursuant to your instructions and 
warrant hereto attached we the undersigned 
examiners, W. Rufus Kendall and R. H. Hotal- 
ing, desire to advise you that we have made an 
examination of the National Lumber Mutual 
Insurance Company, located at its home office 
at 172 West Jackson Boulevard, in the City of 
Chicago, and State of Illinois. 

The examination covered the period from the 
date of the last examination down to and in- 
cluding December 31, 1924, and consisted of 
verifying the annual statements for the years 
1924 and 1925, and making a detailed examina- 
tion for the year ending December 31, 1926. 

The verification of the annual statements as 
above mentioned, consisted of checking the 
items from the Ledger with the trial balance, 
and the trial balance with the annual statements, 
copies of which have been filed with the De- 
partment of Trade and Commerce, and Divi- 
sion of Insurance. 

The examination for the year beginning Jan- 
uary 1, 1926, and ending December 31 of the 
same year, consisted of checking all items of 
income and disbursements, and examining all se- 
curities and claims, verifying the cash in bank 
of the company, together with that at the home 
office, checking all items of entry from the cash 
book and journal into the Ledger, together with 
a careful investigation of all the business trans- 
actions of the company, including a detailed 
examination of its minute book. Also, there 
was a test check made of all income and dis- 
bursements for the years 1924 and 1925, and a 
verification of the cash in banks as of Decem- 
ber 31 of each year. 


ORGANIZATION 

The company was incorporated on January) 
31, 1919, and began business on February 1 
of the same year. It was organized under an 
Act entitled: 

“An Act to provide tor the organization and 
management of mutual insurance corporations, 
other than life; and repealing certain Acts and 
parts of Acts therein referred to.” (Approved 
June 29, 1915, and all amendments thereto.) 

The charter and by-laws of the company pro- 
vide for the following officers: President, two 
vice-presidents, secretary and treasurer, to- 
gether with a board of directors and executive 
committee. During the year 1926, the officers 


of the company were as follows: 

President, J. H. Hines; vice-president, J. H. 
Allen; vice-president, George R. Hess; secre- 
tary-treasurer, G. G. Gilkeson; assistant secre- 
tary-treasurer, Philip Levy. 

Directors : 


J. H. Hines, J. H. Allen, G. G. 











Gilkeson, George R. Hess, Philip Levy, B. K. 
Boydston and G. H, Holloway. 

Executive Committee: J. H. Hines, George 
R. Hess and J. H. Allen. 

No officer of the company, with the excep- 
tion of the secretary-treasurer and assistant 
secretary-treasurer, receives any salary from the 
company. The secretary-treasurer receives one 
hundred dollars ($100.00) per month, and the 
assistant secretary-treasurer fifty dollars ($50.- 
00) per month, while the directors receive ten 
dollars ($10.00) per diem for services in at- 
tending meetings, together with necessary trav- 
eling expenses. 

All of the persons handling money for the 
company are bonded with the United States 
Fidelity and Guaranty Company for the follow- 
ing amounts: 

Secretary G. G. Gilkeson, $10,000.00; Assist- 
ant Secretary Philip Levy, $5,000.00; Assistant 
Treasurer E. E. Morf, $5,000.00. 

The company is licensed and entitled to 
transact business in the State of Illinois. 

During the year 1926 the company was li- 
censed to transact the following business in 
the following States: 

Illinois, fire and allied lines; Indiana, fire 
and tornado; Pennsylvania, fire and tornado; 
Ohio, fire, auto, transportation, collision, prop- 
erty damage; Tennessee, fire and auto. 

From the examination and _ investigation 
made of the company the following is a state- 
ment of its financial condition as of December 
31, 1926: 


STATEMENT DECEMBER 31, 1926 
Ledger assets December 31, 1925........ $485,979.51 
Premiums: 
INCOME 
Fire ..$155,887.95 
Tornado 5,098.22 





Gross premiums $160,986.17 
Deduct return 
premiums: 
Fire .. $34,470.72 
Tornado 693.86 
Reins. premiums: 
Fire .. 9,284.24 
Tornado 236.59 


Total deductions $44,685.41 


Net premiums ....... ++ $116,300.76 
Accrued commission and rein- 


surance premiums payable. . 7,104.56 

Borrowed money ........... 5,000.00 
te TRIE oe oli othe ha asieeede $128,405.32 
ae ee ee Oo ee ee $614,384.83 


DiIsBURSEMENTS 
Gross losses paid. $106,012.22 
Deduet 
salvage 
Deduct 
reins. 34,962.39 


$41.23 





Total deductions 35,003.62 


Net fnmpes: QRIGS i556 <4 e000 71,008.60 
Adjustment expense ........ 3,035.40 
Agents’ commissions ........ 16,539.95 
Ixpenses of field men........ 38.00 
REN So ok el nvalcia hceionee; as: 00% 1,750.00 
Inspections and surveys..... 105.30 
Jimsurance department fees... . 1,056.62 
Serres 55.15 
Lemel GRVORIO®: ..)45:4)5 <ai5 on ses 1,150.00 
Advertising and sub......... 18.00 
PRINNG is So Vie eecse cess 9.32 


ee ee ee 48.00 
Special res.-fund 210,000.00 
Miscellaneous 2.00 


Borrowed money repaid...... 5,000.00 

Interest on borrowed money.. 79.62 
Total disbursements .............2000. $309,895.96 
MIRE Sop oc Nig oie s 6 oe Sa Sea chan sees $304,488.87 
I i obs Sew ao Ste eee $304,488.87 


LEDGER ASSETS 
Mortgage loans .... $100,000.00 








EEE. avin 'oc dva'ere wd A 150,000.00 
Coa ah GFRRE <s65 0210 +tn~00 402.44 
Deposits in trust companies.. 6,354.74 
Agents’ balances ........... 40,627.13 
Accrued commissions on rein- 
surance premium payable. . 7,104.56 
$304,488.87 
LIABILITIES 
Losses—unpaid: 
Fire .. $25,765.13 
Tornado 104.52 
Incurred 
but not 
reported 3,716.12 
Sitibnthintaaies 
Total unpd. losses $29,585.77 
Deduct reinsurance 6,576.81 
Net unpaid losses........... 23,008.96 
Adjustment expense ........ 754.10 
Unearned pre- 
_. mium res.: 
es eee 56,495.20 
SOOO: |. accuse 1,894.96 
Total unearned premium.... 58,390.16 
Taxes—(estimated) ......... 500.00 
Reins. premiums payable..... 20,294.70 
Contingent’ commissions ..... 11,093.96 
GE TNO <5 53.5: cae te asc 114,041.88 
Surplus as regards policyholders.... 190,446.99 
TMM oS desi nihcsece hard a eoutieto gw acces tage $304,488.87 


ASSETS 


The assets are made up of securities, cash 
in office, deposits in trust companies, agents’ 
balances and accrued commissions on reinsur- 
ance. 

Securities—The securities consist of mort- 
gage loans and stocks which were examined at 
the vaults of the Chicago Safe Deposit Com- 
pany, located at 125 West Monroe street, in the 
city of Chicago. They complied with the stat- 
utes of the State of Illinois. “Attached hereto 
and marked Exhibit 1 is a copy of said securi- 
ties. 

Mortgage Loans—The mortgage loans 
amounted to $100,000 and were located in Louis- 
iana. There were two mortgages of $50,000 
each. All papers in the possession of the com- 
pany were examined and were found to be 
correctly drawn, in a good condition, and safely 
kept, and appraisals accompanying same showed 
each to be worth more than twice the amount 
of the loan made. 

Stocks.—The stocks owned by the company 
amounted to $150,000. They were stock of the 
J. H. Hines Company, Inc., of Memphis, Tenn., 
and were valued at $100 per share. 

Cash in Office—The cash in office amounted 
to $402.44. This was verified by the deposits 
made shortly subsequent to June 30, which was 
the date of this examination, and the same sub- 
sequently agreed with the amount as shown by 
the books of the company to be in the office of 
the company as of that date. 

Deposits in Trust Companies.—The depos'ts 
in trust companies amounted to $6,354.74. It 
was verified in the usual manner, that is by 
securing a certificate of deposit from the deposi- 
tory where the money was held and after 
deducting therefrom the outstanding checks, the 
same agreed with the ledger balance of the 


company. Attached hereto is a certificate show- 
ing such deposit. 
Agents’ Balances——The agents’ balances 


amounted to $40,627.13, none of which was over 
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ninety days old. The amount was arrived at 
by a careful check and examination of the 
agents’ accounts. 

Accrued Commissions on Reinsurance Pay- 
able-—This item amounted to $7104.56, and was 
an unpaid balance which was due to the com- 
pany for reinsurance which the company had 
placed with various reinsuring companies. The 
amount was verified by a check of the amounts 
of the various companies with which they 
transacted a reinsurance business. 





LIABILITIES 
The liabilities of the company consisted of 
unpaid losses, adjustment expense, unearned 
premium reserve, taxes, reinsurance premiums 
payable and contingent commissions. 
Unpaid Losses—The unpaid losses amounted 


to $29,585.77 (gross). After deducting there- 


from the amount of reinsurance on the same, 
which amounted to $6576.81, the net amount of 
unpaid losses amounted to $23,008.96. Of the 
gross unpaid losses $25,765.13 was fire, $104.52 
tornado, and losses incurred ‘but not reported 
the amount of $3716.12, the greater amount of 
which was for fire. 

Adjustment Expense——The adjustment ex- 
pense was estimated $754.10, and in arriving at 
the same, your examiners used the experience 
of the company, for the past twelve months in 
arriving at the per cent of the adjustment ex- 
pense to the total amount of losses paid. 

Unearned Premium Reserve.—The unearned 
premium reserve amounted to $58,390.16. Of 
this amount $56,495.20 was for fire, and $1894.- 
96 was for tornado. This item was very care- 
fully computed by your examiners, a test check 
being made of a certain portion of the daily 
reports, and this checked against the records of 
the company as to the amount carried by them 
for such reserve. 


Taxes.—The taxes as estimated by your 
examiners amounted to $500. 

Reinsurance Premiums Payable—The com- 
pany carried as an item of liability the amount 
of $20,294.70, which was due from the company 
to various reinsuring companies which had ac- 
cepted business from the company, and which 
had not as yet been paid. This item was care- 
fully checked and found to be correct. 

Contingent Commissions.—The contingent 
commissions were a liability item due from the 
company to various reinsuring companies for 
reinsurance accepted by the company from other 
companies. It amounted to $11,093.96, and was 
based upon the business placed. 


The total liabilities of the company amounted 
to $114,041.88, which after being deducted from 
the total ledger assets of the company, which 
amounted to $304,488.87, left a surplus to pol- 
icy holders of $190,446.99. 


CoNCLUSION 
The books of the company were well kept 
and in a first-class condition, its business eff- 
ciently and economically handled, and _ all 


claims were paid when adjusted and due. Dur- 
ing the course of the examination every cour- 
tesy was extended to your examiners by both 





STANDARD INSURANCE COMPANY 
New York, N. Y. 

Report of Examination by the New York 
Insurance Department as of March 
31, 1927, Reprinted Here in Part 

November 5, 1927. 


History 
The Standard Insurance Company of New 
York was incorporated in August 1922, with a 


capital of $1,000,000.00. 


MANAGEMENT 
The affairs of the company are managed by 
a board of directors consisting of 13 members. 
The term of office of the directors is one year. 


The company is affiliated with and under the 
same general management as the Fire Depart- 
ment of the United States Branch of the Tokio 
Marine and Fire Insurance Company, Limited. 

The expenses of operation, with the exception 
of certain direct company expenses, are borne 
by Johnson & Higgins, Inc., 
eral manager. 


designated as gen- 


The general manager receives 
tion a fixed percentage of the company’s net 
premiums as well as a contingent commission 
on the profits of the operations. 


as compensa- 


FINANCIAL CONDITION 
The financial condition of the company on 
March 31, 1927, was found to have been as 
follows: 


LEDGER ASSETS 


Book value of bonds and stocks........... . $2,866,131 


Deposits in trust companies........ 406,167 

Agents’ balances............ 177,371 

Reinsurance recoverable on paid losses 14,153 

Total tedaet Gages. io. os ee wi wo wisn $3, 463, 824 

Non-LEDGER ASSETS 

Interest accrued on bonds... . $25,779 
Market value of bonds and stocks over book 

WMS Soc 5 055 Dee pee oe ba-at Woh eeataesee 107,900 


te $3,597,503 
NoOn-ADMITTED ASSETS 
Agents’ balances representing busi- 
ness written prior to January I, 
1927. A eee ee ir 
Excess of reinsurance premiums pay- - 
able over amount appearing in 
MIE 5S 5. oda sca Pols oa 5 oS ode 2,951 
Reinsurance ‘recoverable on paid 
losses from unauthorized com- 
panies. 


$3,524,247 


Total admitted assets...... 


LIABILITIES 


Net unpaid losses. ............... $131,547 
Unearned premiums....... 946,538 
Taxes and expenses due or accrue d 25,000 

Oy eee $1, 103,085 


$1,000,000 


Capital pgid up. 
1,421,162 


Surplus, over liabilities......... 


Surplus as regards policyholders. . 





ASSETS 
Bonds and Stocks.—The bonds and stocks 
owned on March 31, 1927, are shown in detail 
in Schedule “A” attached hereto. 
A summary thereof is as follows 


Bonds Book Value Par Value Market Value 
Government. . $255,968 $250,000 $260,000 
Municipal... 157,751 155,000 158,750 
Railroad ....... 588,479 617,000 604,230 
Public utilities. . . 497,054 477,000 524,810 
Miscellaneous... . 370,571 370,500 


374,922 


$1, 869, 8 24 


23 


$1, 869, 500 





Total bonds 
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Stocks Rec 
Railroad........ $449,637 $475,000 $479,500 
Public utilities... 241,125 80,000 248,800 
Miscellaneous... . 314,544 200,000 323,020 

Total stocks... $996,306 755,900 $1,051,320 





Total bonds and a 
Stacks... 5.05 ¢ $2,866,131 $2,625,400 $2,974,032 





The securities were examined on July 21, 
1927, in the vaults of the United States Mort- 
gage and Trust Company, 32 Liberty street, 
New York, N. Y., which company acts as cus- 
todian thereof. 


Deposits IN Trust COMPANIES 
On “farch 31, 1927, the company had funds 
on deposit in trust companies as follows: 


Name Amount 


United States Mortgage & Trust Co., New a 
Dh: A eee ese er ne es eer on $291,376 
Central Union Trust Co., New York, N. Y. 114,790 


Cetrificates were obtained from each of the 
above named institutions and the amounts 
shown thereon as balances to the credit of the 
company, as of March 31, 1927, reconciled with 
the company’s records. 


AGENTS’ BALANCES 
The item of Agents’ Balances appearing in 
the foregoing financial statement is shown in 
detail in the following summary: 


Amount due from agents... ........-..0-006- $355,243 
Beokerage halamces,. « ... 65 i ots tx ecomaeer 191,470 
Te ee oy yc Fe $546,714 
Less: 
Reinsurance premlms payable... $296,152 
Management expenses payable... 73,189 $369,342 


$177,371 


Net Agents’ balances....... 


Of the total amount due from agents, it was 
found $70,254.81 represented business written 
prior to January 1, 1927, and this amount has 
been deducted under “Assets Not Admitted.” 


UNDERWRITING AND INVESTMENT EXHIBITS 

The underwriting and investment exhibits 
from the incorporation of the company in Au- 
gust, 1922, to the date of this. examination, 
March 31, 1927, in condensed form, are as fol- 
lows: 


UNDERWRITING EXHIBIT 


Income earned. . $2,002,080 
LOneOG MCUETON 6 6 ioc s ewe nt 


Expenses incurred...... 





Loss from underwriting........... $406, 219 
INVESTMENT EXHIBIT 
Feterest GNGNODs 6 5k 5 cin Sta ccs $555,850 
Net gain from sale of securities. . . 110,663 
Net gain from increase in market 
value of securities.............. 107 900 $774,414 
Investment expenses incurred.... . , 3,845 
Gain from investment... . . $770, 569 
Recapitulation Gain Loss 
Loss from underwriting........... $406,219 
Gain from investments......... %.. $770,569 
Total gains and losses......... $770,569 $406,219 
Surplus, August, 1922... 0.606660 $1,056,812 
Surplus, March 31, 1925. . $1,421,162 





Increase in surplus. ............. 364,349 


$770,569 


Totaltics cei cele stts Ces $770,569 
Respectfully submitted, 
Cuartes E. Ryan, 


Examiner. 
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Insurance Stocks 








INSURANCE STOCKS 
All Bids and Quotations Subject to Con- 


firmation 


The following quotations, as of November 21, 
1927, are from reliable houses and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of Tur 
SPECTATOR will endeavor to supply the data. 


Alliance Fire 


Moreley Wood & Co., Phila......... 


American Alliance 


Arthur Atkins & Co., N. Y.......... 


McKinley & Co., N. Y......... 
American Surety 


Lewis & Co., Hartford.............. 
Caurtie & Sanger, N. W.. ...5....260.0. 


American Insurance Co. of a ark 


Arthur Atkins & Co., N. Y.......... 


Miliken & Pell, Newark, N Bes 


Curtis & Sanger, N. ‘GIA 


Bankers & Shippers 


NE De Se Pe ee 


Bankers Indemnity (Newark) 


Miliken & Pell, Newark, N.J........- 


Camden Fire 


Arthur Atkins & Co., , ee 
Perez F, Huff& Co., 0 KS : Raves 
Miliken & Pell, Newark, N. Sepa 


McKinley & Co., jet Se A 
Morley, Wood & 4 Phila. 
Carolina Insurance 


Perez F. Huff & Co., Inc., N. Y...... 
Arthur Atkins & Co., N. Y.......... 


Commercial Cas. Ins, Co. 


Miliken & Pell, Newark, N. J........ 


City of New York Ins. Co. 


Perez F. Huff Co., Inc., N. V........- 
ye COR eee 
Arthur Atkins & Co., N. Y.......... 


Continental Ins. 


Lew & Co., Martiord......... 00.0.0 


Continental Casualty 


Perez F, Huff Co., Inc., N. Y.C..... 


Eagle Fire, Newark 


Miliken & Pell, Newark...........+. 


Federal Insurance 


| Ee. ee eee 


Federal Union Life 


A. & J. Frank Co., Cincinnati....... 


Fidelity & Deposit 


Curtis & Sanger, N. Y.............. 


Fidelity and Casualty 


Arthur Atkins & Co., N. Y.......... 
Curtis @ Sanger, N.Y. .....0.00.805 


Fidelity-Phoenix 


Lewis & Co., Hartford.............. 


Fire Association of Philadelphia 
Morley, Wood & Co., Phila... . 
Firemen’s Insurance Co. Ng Newark 


Arthur Atkins & Co., N. Y.......... 
Miliken & Pell, teak x ; es 
Perez F, Huff Co., ey ae oe 


Franklin Fire 


Arthur Atkins & Co., N. Y.......... 


Glens Falls 


Gurtis & Sam@er, IN. WY o.o-s occ eo scce eB 








Boston Insurance 
Capitol Fire Insurance 
Columbian National Life 


New England Fire 

New Hampshire Fire 

Old Colony 
Providence-Washington 
Springfield Fire & Marine 


Incorporated 


Sears Building 
Established 1904 





WANTED 


American Investment Securities 


Massachusetts Bonding & Insurance 


CHAS. A. DAY CO. 




















Arthur Atkins & Co., N. Y.......... 
Lewis & Co., TIMTUIOE...... < ccecsvee 
Perez F’. Huff Co., Inc., N. V.......+ 


Globe & Rutgers 


Se Se See eee 
Lewis & Co., Hartford.............. 


*Great American 


Arthur Atkins & Co., N. Y.......... 
Curtia i Rammer, TO 8 5 << oioin csc wniere 
Perez F. Hut Go., Taic., N. Y........ 


Guardian Fire Ass. Corp. 


pA OE Le. ee are 


Hanover Fire, Stock 


Arthur Atkins & Co., N. Y.......... 
Curtis & Sanger, N. , KORG iee a 
Lewis & Co., Hartford. ....60.ccese 


Harmonia 


Arthur Atkins & Co., New York..... 


Home 


Arthur Atkins & Co., N. Y.......... 
McKinley & Co., N. a RR A 
ee he”. ee a rrr 
Lewis & Co., a 5 gee Léa Wie waka Bieta dors 


Hudson Cas. Ins. 


McKinley & Co., N. . ae 2 a 


Importers and Exporters 


Arthur Atkins & Co., N. Y.......... 
OE ge ere 


Independence Indemnity 


Perez F. Huff & Co., N. Y.C........ 
Wheeler & Co.) Pimla....... cc cccccese 


ae SK Co. of St. Louis, Pfd. 


& J. Frank Co., Cincinnati....... 


Inter Southern Life 


& J. Frank & Co., Cincinnati..... 


Sadie Securities of New Orleans 


Perez F. Huff Co., Inc., N. Y.C..... 


Insurance Co. of North America 


Morley Wood & Co., Phila.......... 
Perez F. Huff Co., Inc., ht al 
Lewis & Co., Hartford.............. 


Kansas City Life 


Curtis & Sanger, N. Y.........-++++ 


Merchants Fire 


Arthur Atkins & Co., N. Y.......... 


Maryland Casualty 


Perez F. Hull Ce., Inc., N. Y....... 
Curtis & Sanger, PUN See es cc Cah « 
Lewis & Co., Hartford. ........s0e% 


Metropolitan Casualty 


Curtis &@ Sariwer, IC. Vo... cesses 
Lewis & Co., Harthordl.........ccccee 


Milwaukee Mechanics 


Arthur Atkins & Co., we OS Ar 
MeKwmley & COj Is Ws i's ces kseses 


Missouri State Life 


A. & J. Frank Co., Cincinnati....... 
Perez F, Huff Co., Inc., N. ¥.C..... 


National Surety 


Lewis & Co., Hartford.............. 
MeKuntey @ Co, N.Y. ...cccccecees 


National Union 


Curtis & Sanger; N.Y... cscs cccecs 


New Amsterdam Cas. 


Curtis & Sanwet, N.Y. « 0.0 6 6c-sve cece 
pS SD ee OO eee 


New Brunswick Ins. Co. 


Asthar Attia Se (05 Nad «2's 6'<:+00' 
Perez F. Huff Co., Inc., ot ae 


New Jersey Fire 


Miliken & Pell, Newark............. 


New York Casualty 


Lewis & Co,, Hartland. .occ cn ccveces 
Curtis @ Sane Ds osc ct cc icaedc 
ee Ee ee ae See ee eee 
Arthur Atkins & OE: | S| Renee 


Niagara Fire 


Arthur Atkins & Co., N. Y.......... 


North River Ins. Co. 


Arthur Atkins & Co., 1 eee 
Curtis & Sanger, N. eC 


Northern Ins. 


Arthur Atkins & Co., N. Y.......... 


Ohio National Life Ins. Co. 


A. & J. Frank Co., Cincinnati....... 


Reliance Fire 


Morley, Wood & Co., Phila......... 


Security Ins. of New Haven 


Lewis & Co., Hartford............+- 


St. Paul F. & M. Ins. Co. 


-Momantey & Co,, No... .ccccvence 


Stuyvesant 


Arthur Atkins & Co., N. Y......... 
Lewis & Co., TEEN ae 


‘Transportation Insurance 


U.S 
one Ee gS ee er 
U. S. Fire Ins. Co. 
“Arthur Atkins & Co., N. ¥........-- 
Lewis & Co., aktiged.... <0 -.s00%< 
Perez F. Huff Co., OE a a oe 


Universal Ins. Co. 


Arthur Atkins & Co., N. Y.......... 


United States Merchants rs Shippers 


Arthur Atkins & Co., N. Y........ bed 


Victory Insurance Co. 


PON 


Pet’ Huff Co., Inc., N. ¥.C..... 


Morley Wood & Co., Phila.......... 


Westchester Fire 


McKinley & Co., N.Y . 2.2 scessecee 68 
Cietis de Saget, Tee bane ok cc 3 3a ' 68 
Perez F. Huff Co., Inc., N. ¥Y. C..... 68146 


* Ex dividend. 
HARTFORD STOCKS 


Aetna Casualty and Surety 





Conning & Co., Hartford............ 1190 1200 

Lewis & Co., Watthnt ocak doce c 1180 1200 
Aetna Insurance (Fire) 

Conning & Co., Hartford............ 655 665 

ee dB ee | ae Re ee 650 665 

Lewis & Co., Hartford............ 655 665 
Aetna Life Ins. Co. 

Cantie, de Bamiet: Mie F «on ss eevewtas 780 800 

Conning & Co., Hartford............ 780 795 

Menintey & Co. N.Y. sb cies ive 785 795 

Perez F. Huff Co., Inc., N. Y. C..... 785 795 

Lewis & Co., Hartford.............. 785 795 
Automobile Insurance 

Conning & Co., Hartford............ 320 330 

Lewin & Go., Hattie 6.56 obo. a scene 320 330 
Conn. Genera! Life 

Conning & Co., Hartford............ 1715 1740 

Lewis. & Co, FIAveon. s.cscycodeecee 1715 1740 
Hartford’Fire 

Conning & Co., Hartford............ 770 780 

Lewis & Co., TIStUOIG... ois cs scevces 770 780 

Cttis & SHGGet INES os. ccccsocod es 770 780 
Hartford Steam Boiler 

Conning & Co., Hartford............ 825 840 

Lewis & Co., Hartford.............. 825 aerate 
National Fire 

Couning & Co., Hartford............ 865 f 

Lewis: & (0, FIGteOls cs isesccewes 865 875 
Phoenix Insurance 

Custis © Sameee WO ives isesccexs 730 740 

Conning & Co., Hartford.........00. 730 740 

Ewes & Co. SUMTER i dn eae ba cece 730 740 

DACRE Re MIO I. Vo .0r6.g0 ose reads 730 are 
Rossia Ins, Co. 

Lewin & 'Co., Battlers . «6.624 icine d 150 155 
Travelers Insurance 

Conning & Co., Hartford............ 1485 1495 

Lewis & Co., Hartford... ...506cs0ce 1485 1500 

Curtis & Sanger, Niu Vs. 5 iccscccesc’s 1490 1500 

NEW ENGLAND STOCKS 

American Investment Securities Co. 

Chas. A. Day & Co., Inc., Boston.... 18 22 
Boston Casualty 

Chas, A. Day & Co., Inc., Boston.... 15 25 
Boston Insurance 

Chas. A. Day & Co., Inc., Boston.... 855 875 

Lew & Co., THartiond: . 20. .3ccecscs 850 oes 

Perez F. Huff Co., Inc., N. Y.C..... 850 
Capitol Fire Ins. Co. 

Chas. A. Day & Co., Inc., Boston: 

RUCIMUOD 4455 odes abies v tekadeas 95 
COU io 3:5 fara toas wig ofa 8/4 oo, 6 ee 285 

Columbian National Life Ins. Co. 

Chas. A. Day & Co., Inc., Boston.... 305 315 
Conveyancers Title Ins. Co. 

Chas, A. Day & Co., Inc., Boston... . 100 
Mass. Bond. & Ins. Co. 

Chas. A. Day & Co., Inc., Boston.... 510 520 
Mass. Title Ins., Pfd. 

Chas. A. Day. & Co., Inc., Boston... . 35 45 
New England Fire 

Chas. A. Day & Co., Inc., Daten... es 48 51 
New Hampshire Fire > eae 

Chas: A. Day & Co., Inc., aaeoae <es 00 420 
Oid Colony Insurance 

Chas. A. Day & Co., Inc., Boston.... 275 
Providence-Washington 

Chas. A. Day & Co., Inc., Boston.... 505 525 
Springfield Fire and Marine 

Chas. A. Day & Co,, Inc., Boston.... 735 765 
United Life & Accident Ins. Co. 

Chas. A, Day & Co., Inc., Boston. ... 36 41 
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Actual Loss 

Application of clause “actual loss sus- 
tained.” 

A consideration of the clause in a fire policy 
“actual loss sustained,” as applying to the 
amount of indemnity recoverable, often demands 
a great deal of interest. In a recent case it 
appeared that the result of the fire was to sus- 
pend business of this particular manufacturing 
plant for a period of forty-nine days, but even 
if there had been no suspension of business the 
company would have derived no net profit on 
the production of goods during such period. 
Had the production of goods continued, it ap- 
pears, there would have been a consequent loss 
of $4062. However, the fixed charges pertain- 
ing to the production of goods and the expenses 
pertaining to the production thereof, including 
interest, taxes, depreciation, wages, etc., which 
were necessarily continued during the period 
of suspension, amounted to $3820, and in the 
lower court it was this amount which was re- 
covered by the plaintiff as trustee in bank- 
ruptcy in an action on certain fire insurance 
policies on the buildings, machines and equip- 
ment of the manufacturing plant. 

The defendant insurance company appealed 
from this judgment to the Supreme Court of 
Wisconsin, and that tribunal reversed the judg- 
ment and dismissed the complaint, holding that 
the phrase “actual loss sustained” means that 
the proposed liability is such that, in seeking to 
recover, it is necessary for the insured to show 
that because of the interruption, due to fire, to 
the use and occupancy of the insured property, 
not merely that there were certain fixed charges 
and continuing expenses going on during the 
suspension period, but that such suspension de- 
prived the insured of money by which those 
charges and expenses could have been dis- 
charged. The facts in this case, however, con- 
tinues the court, were such that even if the 
business had continued during the suspension 
period of forty-nine days, the income would 
not have been sufficient to meet the fixed 
charges. The manufacturing concern, there- 
fore, cannot be said to have sustained the actual 
loss of a sum of money it concededly could not 
have earned. 

(Goetz vs. Hartford Fire Ins. Co. et al., Su- 
preme Court of Wisconsin, Oct. 11, 1927.) 





Effect of Forgery 

Innocent parties, holding directly or in- 
directly, under a forged deed cannot recover 
on fire policy covering premises. 

In this action on a fire insurance, the plain- 
tiff claims to be the mortgagee and the cross- 
petitioner claims ownership of the insured 
property. It seems that one Shegog was the 


owner of the premises, but one Emma Allen, 
who was in possession, executed a mortgage to 
the plaintiff, said Emma Allen, at the time, 


Subsequently she 
Jones, in turn, 


claiming to be Mrs. Shegog. 
deeded the property to Jones. 
deeded them: to the cross-petitioner, who took 
out the fire policy, here being sued on. Later 
Shegog, the real owner, brought an action to 
quiet title, as all the instruments executed by 
Emma Allen were forgeries. Two years after 
said action had been instituted, but a few days 
before Shegog obtained judgment quieting title 
and canceling the deeds and mortgages, the in- 
sured property was destroyed by fire, and this 
action was brought by the supposed mortgagee 
under the mortgagee clause of the policy. 

The only defense put in by the company was 
that there could be no recovery because of the 
violation of that clause in the policy requiring 
the interest of the insured to be none other than 
unconditional and sole ownership. The Su- 
preme, Court of Oklahoma, in deciding the 
issue, held that neither the plaintiff-mortgagee 
nor the cross-petitioner owner was entitled to 
recover. The cross-petitioner was not the un- 
conditional and sole owner within the meaning 
of the policy, because the grantor was without 
either right of possession or title, and was 
divested of possession by the rightful owner 
prior to the beginning of this action. The 
plaintiff’s only loss was due to the forgery and 
not to the fire, as, following the quieting of 
title, the plaintiff was in the same position as 
if the fire had never occurred. The alleged 
mortgagee had no greater rights than the al- 
leged owner, and as the mortgage was void, the 
benefits of the mortgagee clause of the policy 
could not apply. 

(Mechanics and Traders Ins. Co. of New 
Orleans vs. Local Building and Loan Associa- 
tion, Supreme Court of Oklahoma, Oct. 4, 


1927.) 





Waiver 

If company delivers policy and accepts 
premium note, it waives the policy provision 
that it should be valid only when signed by 
local agent. 

In return for issuing and delivering a fire 
insurance policy, the company accepted, in pay- 
ment, the insured’s promissory note, showing 
that its consideration was the identical policy. 
The company pleaded failure of consideration 
and also that provision of the policy requiring 
the policy to be signed by the local agent before 
it should be valid. The plaintiff claimed, under 
the facts, that there was sufficient consideration 
for the issuance of the policy, and the policy 
provision, above referred to, was waived by the 
conduct of the company. 

A verdict was returned for the defendant, and 
the court overruled plaintiff’s motion for a new 
trial. This action on the part of the court was 
error, according to the Court of Appeals of 
Georgia, which reversed the judgment. 

(4tna Ins. Co. vs. Spillers, Court of Appeals 
of Georgia, 134 Southwestern Reporter 791.) 


25 


WHAT THE RECENT CASES HOLD 

Where the policy provides that the company 
shall not be liable for loss occurring while in- 
sured shall have any other contract of insur- 
ance on policy covered, a complete defense is 
interposed where it is shown that at the time 
of issuance of the policy the insured had other 
insurance on the same property with another 
company. And that the insurer had no notice 
of this other insurance. (Etna Ins. Co. vs. 
Hensley, Kentucky Court of Appeals, 294 South- 
western Reporter 470.) 

x Ok Ok 


Even though an insurance agent, inspired by 
a-desire to obtain commission, might place an 
undesirable cancelled risk in another company, 
or fraudulently issue a new policy and make 
entries and notations on records after the fire, 
that constitutes no defense to an action on the 
existent policy, and the insured may legally 
make the agent of the company his own agent 
for the purpose of receiving and retaining cus- 
tody of the policy, and the existence of such 
agency does not conflict with the obligation 
owed to the company so as to invalidate a policy 
delivered to the insured after the fire had oc- 
curred. (Girard Fire & Marine Co. vs. Anglo- 
American Mill Co., Court of Appeals of Ken- 
tucky, 294 Southwestern Reporter 1035.) 

* * x 


An insurance policy which does not truly 
express the intention of the parties, through 
fraud or mental mistake, will be reformed. 
(Severson et al. vs. Home Ins. Co., Supreme 
Court of South Dakota, 213 Northwestern Re- 


porter 726.) 
x ok 


Mere silence, generally, cannot be considered 
as a waiver to furnish proof of loss, but if the 
insured is led to believe that no proofs are 
necessary until prepared by the company, there 
is a waiver. (Haviland et al. vs. Farmers Ins. 
Co. of Cedar Rapids, Supreme Court of Iowa, 
213 Northwestern Reporter 762.) 


* * * 


Agreement contained in a proof of loss pre- 
pared by the adjuster, providing that payment 
of claim to local agent of insurance company 
shall be settlement of the claim, does not bind 
the insured, where the insured did not employ 
the local agent to collect the claim, and the ad- 
juster was not authorized to bind the local agent 
to pay the claim. (Toffenetti vs. Mellor et al., 
Illinois Supreme Court, 153 Northeastern Re- 
porter 744.) 


6 
* * * 


A company is estopped from denying the 
agency of a sub-agent as to the policy upon 
which the company’s general agents had en- 
dorsed the sub-agent’s name for delivery of the 
policy and collection of the premium. (Halls 
vs. Rhode Island Ins. Co., Supreme Court of 
Wisconsin, 213 Northwestern Reporter 649.) 
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Recent Fire Company Happenings 





E. C. French has been elected vice-presi- 
dent of the American Fire and Marine Insur- 
ance Company of Galveston, Texas. Mr. 
French represented the Attna Insurance 
Company of Hartford in the Southern field 
for a great many years. 

Col. P. C. Cothran has resigned as super- 
visor of the east coast of South America for 
the American Foreign Insurance Association 
and will return to the Phoenix Insurance 
Company of Hartford. He has been suc- 
ceeded by W. S. Cunningham. 





Subscriptions to the stock of the Brook- 
lyn Fire Insurance Company, Brooklyn, N. 
Y., already amount to more than $2,400,000, 
with about $2,200,000 paid in, and it appears 
that the company will begin with a capital 
of $600,000 and surplus and reserves of 
nearly $1,800,000. Originally the plan was 
for a capital to start of $250,000 and a sur- 
plus of $750,000, but the response of its back- 
ers has been such that the scope of intentions 
was enlarged. E 





After 35 years with the Caledonian Insur- 
ance Company of Edinburgh, Scotland, of 
which the last two were spent as United 
States manager, R. C. Christopher retired 
on October 31. His successor is Robert R. 
Clark, who has been assistant United States 


manager. 





The Camden Fire Insurance Company of 
Camden, N. J., will pay dividends to stock- 
holders quarterly, beginning next year, on 
the first days of May, August and Novem- 
ber. It is also announced that an extra divi- 
dend of 5 per cent will be paid to sharehold- 
ers of record as of November 30, 1927, the 
date of payment being December 15. 

Alfred J. Makins has been named assist- 
ant to United States Manager F. W. Koeck- 
ert of the Commercial Union Assurance 
Company of London. Mr. Makins has been 
in the service of the Commercial Union for 
a great many years and has represented them 
in Germany, ['rance, Japan and China. 








The Federal Fire and Marine Insurance 
Company of Denver, Colo., has changed its 
name to the Consolidated Fire and Marine 
Insurance Company. The change has been 
authorized by the Colorado department. 





Paul Love has been elected vice-president 
of the Fidelity Union Fire Insurance Com- 
pany of Dallas, Tex. Mr. Love was formerly 
an assistant secretary of the company. 





Harry G. Casper has been appointed asso- 


ciate manager of the Western department 
of the General Fire, the Urbaine and the 
Eagle Star and British Dominions, of which 
Fred S. James & Company are Western 
managers. He succeeds Walter E. Miller 
who recently met with accidental death. 





The new president of the Iowa State In- 
surance Company of Keokuk, Ia., is James 
C. Davis, former director general of the 
railroads of the United States. Mr. Davis, 
who has been general counsel of the com- 
pany for more than thirty years, succeeds 
Judge Logan who died recently. 





Henry C. Thorn, who is now connected 
with the New York marine office of the In- 
surance Company of North America, Platt, 
Fuller & Company, will be transferred to the 
head office at the end of the year. 

George G. Williams of Milwaukee, Wis., 
has retired as State agent of the Liverpool 
and London and Globe Insurance Company 
of England. Frank H. Huntley and C. R. 
Bock, special agents, who have been assist- 
ing Mr. Williams, will now be in charge of 
the State. 

Harry C. Thompson, comptroller of the 
Prudential Insurance Company of Newark, 
N. J., has resigned to become the executive 
manager of the newly organized Lincoln In- 
terstate Holding Company which has the 
controlling interest in a new fire insurance 
company now forming. 

R. B. Howd has been made assistant secre- 
tary of the Millers Mutual Fire Insurance 
Company of Alton, Ill. Mr. Howd has been 
manager of the general business department 
of the Millers Mutual for the past two years. 
He was formerly a field man for the Phoenix 
of Hartford. 

Robert R. Tuttle, a well-known figure in 
fire insurance circles for many years, died 
recently at the age of 68. Mr. Tuttle was 
the organizer of the National Guaranty Fire 
Insurance Company and the Independent 
Bonding and Casualty Company, both of 
Newark. 





George H. Batchelder, assistant manager 
of the North British and Mercantile Insur- 
ance Company and vice-president of its as- 
sociated companies has retired, effective 
December 31. 

Because of Mr. Batchelders’ retirement, 
Manager C. F. Shallcross announces the fol- 
lowing rearrangements in the field: Gen- 
eral Agent Robert L. Mouk will continue 
with enlarged responsibilities in charge of 
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ithe central department, and General Agent 


Edward S. Ingliss and:Assistant General 
Agent Ralph R. Chapman will continue juris- 
diction over the Western territory, which will 
include Iowa, Illinois Minnesota, North 
Dakota, South Dakota, Nebraska, Missouri, 
Kansas, Arkansas and Oklahoma. 





The Pavonia Fire, formerly known as the 
Colonial Fire, of Jersey City, N. J., will be- 
gin to write business on the first of January 
it has been announced by James F. Persh- 
ing, president of the company. The com- 
pany has been in process of organization for 
over a year. 





The Pearl Assurance Company of London 
which recently established an office in the 
United States under the managership of 
Henry W. Gray at Hartford, has now 
entered Canada. The United States office 
writes chiefly reinsurance but the Canadian 
branch will handle direct business. 

Arthur E. Griffith, who has been with 
the Southern Mutual Fire Insurance Com- 
pany of Athens, Ga., for over half a century, 
and who has been secretary and managing 
underwriter since 1897 has been elected pres- 
ident to succeed Billups Phinizy who died 
recently. Andrew C. Irwin has been made 
secretary. 





The Transportation Insurance Company oj 
New York has been licensed in Illinois. 





The Trinity Fire Insurance Company of 
Dallas, Tex., is now licensed to do business 
in the State of New York. Corroon & Rey- 
nolds of New York will be its Eastern un- 
derwriting: managers. 





A. D. Fulton, assistant manager of the 
Cleveland branch of the Western Adjust- 
ment Company, will succeed Manager C. F. 
Barnard when he retires January 1. 





Wilbur V. Coleman has been made chief 
examiner of the Western Fire Insurance 
Company of Fort Scott, Kan. He was for- 
merly Western examiner of the North Brit- 
ish and Mercantile Insurance Company. 


Stacey W. Wade has resigned as Insur- 
ance Commissioner of North Carolina after 
having been connected with the department 
since 1909. Mr. Wade will reside in Dur- 
ham, N. C., where the Home Mortgage Com- 
pany, of which he is vice-president, is lo- 
cated. Dan D. Boney, who has been chief 
deputy, has been appointed to succeed Mr. 
Wade by Governor McLean. 
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HITS 
THREE-QUARTER 
BILLION MARK 


The Bankers Life Company 
total of legal reserve life in- 
surance in force on June 30, 


1927, was $766,000,000. 
This is a gain of $50,000,000 
for the first six months of the 
year. 


The total as of June 30, 1927, 


is nearly four times as great 


as the total at the end of 
1918. 








BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 


Established 1879 Des Moines, Iowa 









An Agency Company 


OUR success as an insurance 

man depends to a great extent 
on the co-operation of the Home 
Office. Prompt settlement of 
claims and a liberal underwriting 
policy are essential from your 
standpoint. 


The United States Fidelity and 
Guaranty Company recognizes that 
a satisfied policyholder is one of 
your strongest assets. This is an- 
other reason why we have come to 
be known as an agency company. 





United States Fidelity 
and Guaranty 
Company 


Home Office: Baltimore, Maryland 





$155,000,000 Paid in Claims in 30 Years 





















































Tue men who direct the destinies of an 
institution are as important an indication 
of its strength as are the figures of its financial 


statement. 
BOARD OF DIRECTORS 
F. A. CHAMBERLAIN B. F. NELSON 
Chmn. Ex. Com. First National Bank President Hennepin Paper Co 
E. W. DECKER 
President Northwestern Natl Bank 
C. T. JAFFRAY 
President **Soo"’ Railway 
THEODORE WOLD 


A. F. PILLSBURY 
Treasurer Pillsbury Flour Mills Co. 


T. F. WALLACE 
Sec y-Treas. Farmers @ Mechs 


Vice President — National Savings Bank 
an 
. L. CARPENTER O. J. ARNOLD 
Prest. Rar eter Co. President Northwestern National Life 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


OJ. ARNOLD, Parswerr 


Minneapolis.Minn. 




































THE APPLETON LIBRARY ON 


LIFE INSURANCE 
ITS ECONOMIC AND SOCIAL RELATIONS 


Edited by 


SOLOMON S. HUEBNER, Professor of Insurance and 
Commerce, Wharton School of Finance and Commerce 


THE ECONOMICS OF LIFE INSURANCE [Now ready] 
By Solomon S. Huebner. Explains the creative functions of life insurance 
to the premium-payer and the application of its economic principles to 
business and family affairs. 


WILLS, TRUSTS AND ESTATES [In press] 


By James L. Madden. Contains information not only serviceable to life 
underwriters and their clients, but of value to banks, trust companies 
and legal advisers. 

TAXATION [Now ready] 


By Harry J. Loman. A valuable work for insurance officials, accountants, 
teachers and students; also to those selling life insurance for tax purposes. 


SAVING, CREDIT AND INVESTMENT [In press] 


By S. S. Huebner and James L. Madden. This volume will be found of 
service by lawyers, bankers and trustees, as well as by life insurance officials 
and salesmen, 


THE LAW OF SALESMANSHIP [Now ready] 


By E. Paul Huttinger. Covers the more important court decisions dealing 
with the subject of agency, presented in a non-technical way. 


EDUCATION AND PHILANTHROPY [In press] 


By John Alford Stevenson. Those interested in social work and philan- 
thropies can obtain helpful information and ideas from this book. 


THE SOCIOLOGY OF LIFE INSURANCE [In press] 


By Edward A. Woods. Explains the bearing of life insurance on that 
important division of social science dealing with social progress. 


PRICE, each volume, $2.50 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK. 
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Casualty, Surety and Miscellaneous 








CASUALTY REINSURANCE 


W. W. Greene Addresses Casualty 
Actuarial Society 








BORDEREAUX CRITICIZED 





Various Stages Described—Writer Sug- 
gests Several Reforms 

W.-W. Greene, actuary of ttié Géneral Rein- 
surance Company, presented a most important 
and interesting paper before the Casualty 
Actuarial Society, which held its annual meet- 
ing last week. Under the title, “The Position 
of the Reinsurance Company in the Casualty 
Business,” Mr. Greene made a complete exposi- 
tion of the subject,-desetibing~the- present and 
past status of the companies, the methods of 
conducting the business,and the situation as 
regards retrocessional facilities. Mr. Greene 
suggests that the bordereaux method of conduct- 
ing treaty reinsurance is expensive and cum- 
bersome, and might well be changed for simpler 
and cheaper forms. 


A summary of Mr. Greene’s paper, which is 
quite long, follows: 


It is well known that from 1890 to 1926, the 
net premium income of casualty companies in 
the United States grew from less than $8,000,- 
000 to more than $800,000,000. It is not so gen- 
erally. known that in recent years the volume of 
reinsurance premiums in the casualty field has 
increased relatively more rapidly than has the 
net premium income. 


The annual reports of the New. York State 
Insurance Department show for each casualty 
company the premiums in force at the end of 
the year; both for reinsurance and ‘net. Taking 
certain representative companies writing in the 
neighborhood of seventy per cent of the total 
casualty volume of the country, we find from 
the New York reports that at the end of 1915 
the ratio of reinsurance premiums to net pre- 
miums was only: 3.5 per cent, whereas, at the 
end of 1925 this ratio had become 8.3 per cent. 
From an analysis of the same figures it is evi- 
dent that during 1926 the countrywide volume 
of casualty reinsurancé premiums was not less 
than $60,000,000. This growth, both absolute 
and relative, compels us to rate reinsurance as 
one of the foremost present problems of the 
casualty business. This holds good for the busi- 
ness as a whole and for the majority’ of indi- 
vidual companies, even though it may not hold 
for some few of the-largest companies . 


EVOLUTION OF THE TREATY 

Just as in the unfolding of human society, 
we may discern the epochs of stone, of bronze 
and of iron, so-in the evolution of casualty re- 
insurance we may recognize successive stages 
of development. 

1. In the “facultative” stage there are no 
comprehensive reinsurance arrangements be- 
two companies. The underwriter “places” 
reinsurance when and as the spirit moves him 
with such companies (usually “direct-writing” ) 
as will accept it. This stage still prevails 


widely, particularly in the fidelity, surety and 
burglary lines. 
2. In the “open treaty” stage, the company 


has permanent reinsurance arrangements (treat- 


ies) with one or more (direct-writing or re- 
insurance) companies outlining a definite pro- 
cedure for “ceding” reinsurance, the cessions 
being recorded on a “bordereau” transmitted to 
the reinsurer at stated intervals. The ceding 
company, however, retains considerable dis- 
cretion as to what risks are to be reinsured and 
to what extent, even though the company is re- 
quired to retain an amount bearing not less than 
a stated ratio to the reinsurance ‘ceded under 
treaty. Where a risk is regarded as desirable, 
the company may refrain from placing treaty 
reinsurance, keeping all of the risk or keeping 
the greater part and placing the remainder 
facultatively: -On the~other “hand,~where™ the 
risk is regarded as undesirable, the company 
may -retain a small amount, give the treaty com- 
pany its maximum proportion and place the re- 
mainder facultatively. Under the. open treaty 
the reinsurer’s only protection is a desire on 
the part of the ceding company ‘to develop a 
permanent relationship with the reinsurer, and 
history records that in many cases the “domi- 
nant wish” of the ceding company has been an 
immediate profit rather than such a permanent 
relationship. -The-open treaty, a legacy from 
the fire insurance business, where it is still the 
prevailing form, is losing ground in the casualty 
field. 

3. In the “fixed treaty” stage, the reinsurer’s 
interest in each risk proceeds automatically 
from the terms of the treaty. Therefore, the 
underwriter even before he assumes a given 
risk, knows the amount of his company’s reten- 
tion and the extent of the reinsurance. This 
enables him to think of his problems in whole 
sale terms instead of dissipating his time and 
energies in a “swapping” contest with his com- 
petitors. 


ASPECTS OF THE ACCOUNTING 
CoNnTACT 

The accounting contact between the ceding 
company and the reinsurance company is vital 
to both parties. At present, premiums are gen- 
erally reported on bordereaux, a procedure 
which is burdensome to the primary carrier, and 
does not relieve the reinsurer from the necessity 
of auditing the records of the ceding company. 
The general adoption of the fixed treaty would 
pave the way for substantial administrative 
economies. 

It is vital that the reinsurer be kept informed 
of all facts bearing upon the extent of its lia- 
bility in connection with actual claims, potential 
losses and salvage possibilities. Scrutiny of all 
claims and salvage data should be the personal 
duty of an executive of the reinsurance com- 
pany, and in these matters active co-operation 
by the reinsurer with the ceding company is 
found to be of great benefit to both. It is also 
essential that the reinsurer make frequent and 
comprehensive compilations of its experience 
with each of its treaty companies. 


CONSTRUCTIVE 





Casualt Actuarial Society Meets 
(Concluded from page 3) 
ance: Provision in Financial Statements for 
Decline in” Prevailing Level of Market Value 
of Securities; Aircraft Coverage. 

Following luncheon at 1 o’clock, the afternoon 
session was called to order and the members 
listened to Luther C. Mackall, vice-president of 
the Metropolitan Casualty Insurance Company, 
and E. B.’McConnell, vice-president and’ New 
York manager of the Maryland Casualty Com- 
pany. . - R 
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NEW .CHICAGO RULES 


Fidelity and Surety Acquisition Costs 
to Be Limited 


MEETING HELD YESTERDAY 


Adpotion of Plan Considered Certain— 
Agreés With Countrywide Rules 


Cuicaco, Itt., Nov. 22—A workable pro- 
gram for controlling acquisition and field su- 
pervision cost for fidelity and surety in Chicago 
was to be presented to the Surety Underwriters 
Association of Chicago at a special meeting on 
Wednesday as a-result of a visit to the city of a 
large group of company men last week. The 
new Chicago rules are taken from the rules 
adopted for the country at large last March 
and their adoption was considered certain. 


The program limits the maximum production 
cost on fidelity and surety to 30 per cent and at 
the same time the Chicago surety underwriters 
proposed to limit brokerage to 15 per cent on 
general fidelity and surety business and 10 per 
cent on bankers’, brokers’ and mercantile 
blanket bonds. 


A proposal to change the by-laws of the 
Surety Underwriters Association to provide for 
the new rules and at the same time elect new 
officers and members of the various committees 
was scheduled for consideration. A committee 
or seven, known as the Chicago committee, to 
represent the national agency committee in su- 
pervising surety in Chicago, was organized sev- 
eral weeks ago. 

The revised Chicago plan places the maxi- 
mum production cost for mercantile blanket 
bonds at 20 per cent and on bankers’ and brok- 
ers’ blanket bond at 15 per cent. The commis- 
sion for exchange of business between compa- 
nies is placed at 20 per cent on general fidelity 
and surety and at 10 per cent on bankers’, brok- 
ers’ and mercantile blanket bonds. 


No district agencies are provided for in Chi- 
cago and each company is limited to one general 
agent and one branch office or two general 
agents or two branch offices. The program adds 
three provisions to the national program as fol- 
lows: Providing that each branch office or 
general agency shall furnish to the Chicago 
committee a list of all office agents entitled to 
receive commissions and that list, with all brok- 
ers listed as members of the Chicago Board of 
Underwirters, is to constitute the list of all 
agents and brokers entitled to receive commis- 
sions on fidelity and surety; pledges from the 
chief executive of. each company and from each 
branch office or general agent are required that 
the rules will be adhered to; and providing for 
Chicago complaint committee mentioned above. 
The program is to become effective January 1. 
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LEON IRWIN & CO., Inc., New Orleans, La. 


Resrenen 
Pheaix Fire Uae Sete Pas Notional Fire of 
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SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


1131 Candler Bidg, ATLANTA, GA. 





HENRY R. CORBETT 
ACTUARY 


Specialty—Pensi 
and Employee's "Benefita 


175 W. JACKSON BLVD. CHICAGO 
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Established 1865 David Parks Fackler 
EDWARD B. PACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 


50 BROAD STREET NEW YORK 


JNO. A. COPELAND 
Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 








Translations 




















MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 


E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 





H. J. WERDER 
Translations 
-_ English, —-. French, anish, Italia 
4 Hranieh and Norwegian i iste German end 
20 years insurance experience 
FIRE AND MARINE WORK 
80 MAIDEN LANE, ROOM 1801 OHN 2484 
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Woodward, Fondiller and Ryan 
——" Consuiting;Actuaries 


Actuarial Service in all branches of Insurance and for Pusion 
Funds—Examinations and Appraisals—Statistical Service and 
Installations—Companies and Associations managed under 
contract —Office rb agg and Reorganisations—Insurance Aoc- 
counting and Auditing. 

New York 


75 Fulton Street 





T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg.. OKLAHOMA CITY, OKLA. 














DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 





F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
PHILADELPHIA 


THE BOURSE 














JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIFE INSURANCE —Ondigogs. _ iategmesiate Group, 
woakanes comers k aue 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY memertel Bids., Nestvills. Toes. 


ABB LANDIS 
CLARENCE L. ALFORD 
Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 














HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Denver Des Moines 


Omeha 


L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 





NOW READY—NEW EDITION 


THE COST 
OF DYING 


: ‘By WILLIAM T. NASH 


eet the Federal Estate Tax 
Law of 1926 


This well-known leaflet has been the 
means of closing many “hopeless” cases 
for large amounts. Agents attest its 
usefulness. It helps sell big policies. 


THE COST OF DYING 


proves the need for life insurance to 
protect the estates of those of moderate 
means, as well as men of wealth. 
A difficult prospect, after reading 

THE COST OF DYING 


said: ‘“‘No agent on earth could sell me life insur- 
ance, but I am fits to buy a Ay just the 
same”; and he up for $75. 


USE IT AND PROSPER! 


Orders tor single copies must be prepaid. 


Please remit by money order or bank draft 
on New York, to > onal exchange charges. 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 























GEORGE B. BUCK 


ACTUARY 


Specializin: in Employee’s 
Benefit one P'runds 


25 SPRUCE ST. NEW YORK 








E. H. BURKE & COMPANY 
INSURANCE COUNSELORS AND ACTUARIES 








PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the 
old established publishing house of Charles & Edwin Layton of 
London, England, whose long list of publications on fire, life, 
marine and other branches of insurance em the most 
valuable and treatises on these subjects. 

Senp Ten Cent Stamp For CATALOGUE 
THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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WANTS COMPULSORY AUTO LIABILITY 
New York Assemblyman Sees Huge In- 
come in Plan 


In a letter to Governor Alfred E. Smith, 
Assemblyman Louis A. Cuvillier, of New York, 
recommends a compulsory automobile liability 
law upon the theory that it would provide a 
revenue which would make the proposed gaso- 
line tax unnecessary. His thoughts on the 
subject are expressed in the following para- 
graphs from the letter: 

The compulsory ‘insurance fund should be 
raised by a tax on all automobiles. The courts 
and the bar associations of this State have taken 
the latter under consideration and have come 
to the conclusion that the only immediate re- 
lief is compulsory automobile insurance to be 
administered under a law similar to the work- 
men’s compensation act. 

As additional revenue must be raised for 
the support of the State Government, a gaso- 
line tax has been suggested. A rate of 2 cents 
per gallon, which is a high rate, would not pro- 
duce a revenue of more than $18,000,000. A 
revenue of $70,000,000 would be produced at an 
insurance rate of $40 per automobile, as 1,826,- 
(22 automobiles were licensed in this State in 
1927. This revenue would not only insure all 
the people of the State from personal injury in 
automobile accidents, but would provide enough 
revenue for the support of the State Govern- 
ment to take the place of the proposed gasoline 
tax. 


CALL FOR STRICTER OBSERVANCE OF 
RULES 
Agency Appointments in Chicago to Be 
Reviewed by Sub-Committee 

Cuicaco, Itt., November 22.—Stricter ob- 
servance of the acquisition and cost rules for 
casualty insurance in Chicago is confidently 
expected as a result of joint conferences be- 
tween the National Agency committee of the 
Casualty Acquistion Cost Conference and the 
Casualty Underwriters Association of Illinois 


in Chicago last week. 


It was decided to appoint a subcommittee of 
three from the National Agency committee to 
be known as the Chicago committee to review 
agency appointments of each company in ex- 
cess of its quota as provided by the rules. Its 


recommendations will be passed on to the 





A square deal—regardless of cost. 


Both to agents and the assured. 


Big men at the helm of the Repub- 
lic, who realize that straight shoot- 
ing is the only enduring foundation 
for permanent success. 


Correspondence solicited. 





jos. W. WARD 
President and General Manager 














larger committee, the action of which will be 
final. 

It also was proposed to increase the execu- 
tive committee of the Casualty Underwriters 
by three or four companies and then appoint a 
subcommittee of three from it to function as 
a complaint committee to act with the Chicago 
committee. 

Louis Kempf of the Travelers, president of 
the Casualty Underwriters of Chicago, has 
called a meeting of the association for Novem- 
ber 29 to consider this proposal. The plan is 
expected to be approved. 





Casualty. Surety, Etc. 












Industrial Accidents in Illinois 

Cuicaco, Itt., November 22.—Thirty-two 
fatal industrial accidents occurred in Illinois 
during September, it is announced by the State 
industrial commission, as compared with 
twenty-one in August. This is an increase of 
53 per cent. Cook county reported fifteen of 
the accidents and the remainder of the State the 
balance. Twelve of the men were married and 
left children under age 16, ten were mgrried 
but left no children, while ten were suf The 
total number of dependents is 50. Fal head 
the list as the principal cause. 





The idelity and 


(casualty (Gimpany 


of New York 


ROBT. J. HILLAS, presivent 





CASUALTY INSURANCE 
AND 


SURETY BONDS 








EXC 


12 Washington Place 





THE 


INSURANCE COMPANY 
OF AMERICA 
JAMES GIBBS, President 
CASUALTY AND SURETY 
REINSURANCE. 
AND EXCESS COVERS 


HEAD OFFICE 


Telephone, Mulberry 5585 


ES S 


Newark, N. J. 








November 24, 1927 


THE SPECTATOR 


Life Insuranc, 








BUSINESS OF CASUALTY COMPANIES SINCE ORGANIZATION 

The table below shows the premium receipts, losses paid to policy- 
holders and dividends paid to stockholders since organization by 179 stock 
casualty, surety and miscellaneous insurance companies. The statistics of 
life insurance companies, which maintained health branches, are excluded. 
This information is obtained from the Insurance Year Book—Casualty, 
Surety and Miscellaneous volume. 


































Ratio 
of total 
Date Losses payments Dividends 
of Total paid to _ to policy- declared, 
organ- premium policy- holders to cash to 
Name and Location of Company ization receipts holders premiums  stockholders$ 
Aetna Casualty & Surety, Hartford. 1883 135,045,383 50,366,776 37.3 2,870,000 
American Automobile, St. Louis. . 1911 42,395,170 17,599,461 41.5 a1,265,250 
Amer. Bond. Co. of Balt., Baltimore 1894 611,691,194 03,344,787 28.6 611,648,750 
American Casualty, Reading es linacoe 02 13,126,203 5,257,519 40.1 c888,820 
American Credit, St. Louis... 1893 34,47E,995 15,500,578 45.0 42,171,026 
American Employers, Boston....... 1923 4,022,726 Lee - 88.1... - 1.2 eS 
American Fidelity, Montpelier... .. 1900 11,155,329 5,096,775 45.7 256,297 
American Fid. & Cas., Richmond... 1926 157,449 20,603 13.1 12,582 
American Guaranty, Columbus... 2,345,720 791,617 33.8 9,675 
American Indemnity, Galveston... . 6,574,011 3,269,193 49.7 237,000 
American Liability, Cincinnati... .. 1,045,966 331,242 31.7 27,569 
American Motorists, Chieago....... 1 13,830 652 4.7 
American Reinsurance, Philadelphia. 1917 8,830,069 2,456,550 27.8 
American Surety, New York....... 1884 118,407,710 30,102,331 25.4 
Associated Industries, San Francisco. 1922 2,365,593 1,068,475 45.2 
Atlantic Surety, Raleigh a aici ibe 1925 46,254 1,283 2.8 
Atlas Casualty, Chicago........... 1925 477,615 130,311 27.3 
Bankers Indemnity, Newark. ...... 1926 229,149 13,451 5.9 
Boston Casualty, Boston.......... 41910 1,288,637 522, 932 40.6 69,344 
Brotherhood Accident, Boston...... 51892 10,685,932 6,179,311 57.9 155,000 
Buckeye Union Cas., Jackson, O.e.. 1926 29,181 253 3B Ge ee eee 
Capital City Surety, New York. . 1912 1,377,287 242,881 17.6 175,000 
Car and General, Lonaon.......... 61903 506,941 112,553 22.2 f 
Central Industrial, Tampa......... 1922 656,317 267,782 40.8 921,936 
Central Insurance, Greensboro... .. 1925 113,777 42,685 37.5 . to 
Central Sur. & Ins. Corp., Kans. sted 1926 600,051 34,749 5.8 
Central West Casualty, Detroit. . 1922 4,212,672 1,679,114 39.9 
Century Indemnity, Hartford. ..... 1926 108,008 155 5.7 
Columbia Casualty, New York..... 1920 24,953,623 9,954,212 39.9 
Commercial Casualty, Newark... .. 1909 62,346,629 . 26,530,033 42.6 
Com’ Ins. Co. of Calir., Los Angeles. 1923 1,380,749 477,679 34.5 
Commercial Standard, Dallas...... 1924 529,252 it a Serre 
Commonwealth Cas., Philadelphia.. 1906 11,507,056 4,942,901 43.0 296,173 
Conn. Plate Glass, Torrington... .. 923 95, 872 29,364 30.6 9,7 
Continental Casualty, Chicago... .. 1897 139, a 142 59,674,067 42.7 13,839,000 
Constitution Indem., Philadelphia... 1926 007 831 Re > , cae 
Dallas Title & Guaranty, Dallas.... 1906 sane 10,929 2.8 355,000 
Detroit Fidelity and Surety, Detroit 1920 4,495,450 819,687 18.2 296,396 
Eagle Indemnity, New York....... 1922 9,104,820 Seen ws Gee: 
Eastern Casualty, Boston......... 1916 2,672,457 1,083,772 40.5 B 
Employers, Casualty, Dallas....... 1920 2,060,335 985,920 47.9 47,220 
Employers’ Indemnity, Kans. City.. 1914 19,388,019 8,788,720 45.3 699, 342 
Employers’ Liability, London. ..... 1880 290,682,394 132,860,535 45.7 
Equitable Surety, New York....... 1924 1,340,943 135,203 OE. <> \* Poeedieas 
Eureka Casualty, Los Angeles...... 1923 243,416 > eS ee es ey 
Eureka Casualty, Philadelphia. .... 1915 2,834,834 959,335 33.8 9377,250 
European Gen’! Reins., London. . 1911 52,534,653 TEI) S60. oh eee 
Federal Casualty, Dale... 1906 8,061,681 3,118,746 38.7 829,250 
Federal Surety, Davenport........ 1919 6,168,942 1,845,532 29.9 141,372 
Fidelity and Casualty, New York... 1876 319,227,160 132,792,725 41.6 110,888,750 
Fidelity and Deposit, Baltimore. . 1890 139,638,680 43,726,412 31.3 m13,619,278 
Fidelity Union asualty, Dallas.. 1920 5,523,873 3,020,954 54.7 564 
First Reinsurance, Hartford....... 912 20,593,071 10,990,754 53.4 462,500 
Ft. Dearborn Automobile, Chicago.. 1926 252,511 A ree 
Gen'l Acc., Fire & Life, Perth...... 885 127,550,034 58,458,882 45.8 ] 
General Casualty, Seattle......... 1925 710,698 a.) arr 
General Casualty, Madison........ 1925 256,943 oe ae 8 rer 
General Casualty & Surety, Detroit. 1915 7,965,574 See: See. = SS PSaoex 
General Reins. Corp., New York... 1921 31,281,782 14, "382, 121 46.0 49,994 
Georgia Casualty, Atlanta......... 1909 31,146,300 15,950,330 51.2 349,990 
Globe Indemnity, Newark......... 1911 n 44,466,558 57,555,206 39.8 4,040,000 
Great American Casualty, Chicago.. 1920 2,420,412 OGRtee. SER * so © ectleg 
Great Amer. Indem., New York.... 1926 476,617 10,021 5 rr 
Guar. Co. of No. Amer., Montreal.. 1872 7,624,551 2,482,119 32.6 f 
Gulf Casualty, Houston........... 1926 124,989 a a er oe 
Hartford Acc. & Indem., Hartford.. 1913 149,835,179 61,397, "392 41.0 650,000 
Hartford Live Stock, Hartford. .... 1916 7,733,979 ee ROT eS er 
HartfordSteam Boiler & Insp., Htfd. 1866 72,412,716 7,608,416 10.5 07,724,750 
Hawkeye Casualty, Des Moines.... 1919 793,590 230,563 29.0 10, 
Home Accident, Fordyce. ......... 1900 11,299,943 5,630,654 49.8 175,000 
Home PI. Glass, Washington, D.C. 1882 223,640 66,108 29.6 768,805 
Hoosier Casualty, Indianapolis... . . 1907 2,152,226 57, 39.8 133,600 
Hudson Casualty, Jersey City...... 71921 1,719,398 7k Se... - . amoacens 
Illinois Indemnity, Chicago*....... 925 23,261 7 a ee Are 
Illinois Motor, Springfield, Ill...... 81916 498,177 109,772 22.0 32,000 
Income Guaranty, South Bend..... 91916 632,347 ee eee 
Indemnity Co. of America, St. Louis. 1917 8,241,739 4,509,89: 54.7 12,500 
Indem Ins. Co. of N.A.,Philadelphia 1920 50,727,941 18, "295, 519 37.1 275,000 
Independent Bond. & Cas., Newark. 1926 re spy aahk 7 Sates 
Independence Indemnity, Phils. . 1922 23,456,345 8,050,325 34.4 ~ = —§ .ccccc . 
Ind iana Insurance, Indianapolis. . 1851 595,097 Bigeee eee keaeaes 
Inland Bonding | South Bend....... 1923 ot ae ee siesck 750,000 
nter idelity, Jersey sg 1904 3,720,452 1,205,266 32.4 ,000 
international Indem., Angeles.. 1911 14,260,722 5,731,880 40.2 139,751 
Inter-Ocean Casualty, Cincinnati. 1907 13,282,790 5,290,819 39.8 709,000 
Kansas Bankers Surety, Topeka 1909 65,593 188,788 21.8 414,680 
Liberty Ins. Co., Dayton.......... 1918 2 _ 932 723,804 30.4 5,393 
Liberty Surety Bond, Trenton... .. 1926 ,598 4,874 Se 0 ees 
Lloyds Plate Glass, New York..... 1882 24, O17 107 8,907,053 37.1 42,960,000 
Landon & Lane. Indem., Hartford.. 1914 20,328,640 O000308 06,6.  sivocas. 
Guar. & Acc., London..... 1869 174,688,153 84,209,615 48.2 f 
eon Protective, - s+ ++ 101895 12,920,792 7,388,681 57.2 160, 
Manufacturers Cas., Philadelphia... 1915 4,600,969 1,670,167 36.3 y473,615 
Manufacturers Liab., ews ae. 1911 20,838,265 12,271,866 58.9 8, 
Maryland Casualty, Baltimore... .. 8 284,177,658 124,416,904 43.8 11,384,430 
M pe sor eecrreg Accident, —. . 11883 8,661,458 3,622,453 41.8 10, 





Name and Location of Company 


Mass. Bond. & Ins., Boston....... 
Mass. Plate Glass, Boston......... 
Mass. Protective, Worcester....... 


Medical Prjoective, Chicago. ...... 
Mercantile Ins. Co., San Francisco. . 
Mercer Casualty, Celina........... 
Meridian Ins. Co., Charleston...... 
Metropolitan Casualty, New York.. 
Metro. Mot., Beechw’d Village, O.. 
Michigan Surety, Lansing......... 
Midland Casualty, Milwaukee..... 
Monarch Aec., Springfield, Mass. .. 
National Accident, Lincoln........ 


National Acc. & Health, Phila... .. 
National Automobile, Lincoln...... 
National Automobile, Los Angeles... 
National Casualty, Detroit........ 
National Surety, New York........ 
National Union Indem., Pittsburgh. 
Nebraska Indemnity, Omaha...... 
Nevada Surety & Bonding, Reno.. 

New Amsterdam Cas., Baltimore... 

New Century Casualty, Chicago... a 


New Jersey Fid. & Pl. Gl., Newark. 
New Jersey Mfrs. Cas., Trenton.... 
New York Casualty, New York.... 
New York Indemnity, New York... 
North American Accident;, Chicago. 
Northwestern Cas. & Sur, Milw.... 
Norwich Union Indem., New York.. 
Ocean Acc. & Guar., London....... 
Ohio Casualty, Hamilton.......... 
Oregon Auto, Portland............ 


Oregon Sur. & Cas., Portland...... 
Owners Auto, New Orleans........ 
Pacific Employers, Los Angeles..... 


Pacific Indemnity, oom Angeles..... fe. 
‘4 


Peerless Casualty, Keene.......... 


Date 
of 
organ- 
ization 
1907 


Penn. Bituminous Cas., Huntingdon “Te 


Penn. Casualty, Lancaster......... 


Penn. Indemnity Corp., Phila...... 925 
Penn. Mfrs. Assn. Cas., Philadelphia. 1918 
Petroleum Casualty, Houston...... 1925 
Phoenix Indemnity, New York..... 1922 
Pioneer Insurance, Lincoln........ 161899 
Preferred Accident, New York..... 1893 
Reliance Casualty, Newark........ 1926 
Republic Casualty, Pittsburgh..... 1916 
Ridgely Protective, Worcester..... 171894 
Royal Indemnity, New York. 1910 
Security Land, Jacksonville........ 1925 
Security Union Ins. Co., Houston... 1925 
Southern Casualty, Alexandria... .. 1918 
Soutbern Fid. & Sur., Durham..... 1926 
Southern Surety, Des Moines. ..... 918 
St. Paul-Mercury Indem., St. Paul.. 1926 
Standard Accident, Detroit........ 884 
Sun Indemnity, New York........ 1922 
Texas Compensation, St. “Lenis ee 1917 
Texas Indemnity, Galveston....... 918 
Time Insurance, Milwaukee... .... 1910 
Title Guaranty & Casualty, Detroit 1919 
Travelers Indemnity, Hartford..... 1903 
Underwriters Casualty, rt ae 1926 
Union Automobile, Los Angeles. . 1918 
Union Indemnity, New Orleans. . 1919 
United Automobile, Grand Rapids.. 1919 
United Casualty, Westfield........ 181887 
United Craftsman, Springfield, Mass 1924 
United ¥y Casualty, New York. 1895 
U.S. Fid. & Guar., Baltimore...... 1896 
United States Guarantee, New York 1890 
Universal tag Dales.) .<.. 1926 
West American Cas., Los Angeles... 1925 
Western Casualty, Denver......... 1916 
Western Casualty, Chicago........ 191 

Western Auto. Cas., Fort Scott.... 1924 
Western Surety, Sioux Falls....... 1900 
Wisconsin Acc. & Health, Milwaukee 1915 
Zurich Gen’l Ace. & Liab., Zurich.. 1872 


Totals (177 companies)........ 


Total 
premium 
receipts 
87,709,591 

2,593 
40,325,657 


7,814,334 
132,395 
23,063 
1,197,689 
41,714,261 
722,060 
276,483 
2,572,366 
5,506,343 
1,558,862 


4,667,912 


163,050,486 
872,484 
865,368 

28,969 
90,446,752 
95,701 


26,175,609 
12,087,352 
23,855,442 
22,100,693 
33,943,747 
4,768,613 
14,733,301 
184,033,713 
5,151,789 
165,555 


1,812,680 
255 


128, 144, 547 
3,295 


1,234,328 
6,565,506 


14,210 
54,161,885 
4,159 
158,373,968 
6,139,421 
438,588 
2,297,524 
5,263,853 
184,114 
88,621,940 


3,713 
8,117,181 
38,379,439 
769,463 
843,667 
226,234 
91,768,187 
334,733,022 
9,738,598 


352,689 


6 
1,772,835 
050 


923, 
81,523,999 
4,788,967,235 


Ratio 
of total 
Losses payments Dividends 
paid to _to policy- declared, 
policy- _ holders to cashto 
holders premiums stockholders} 
36,755,629 41. : €€1,662,50 
177,419 29.4 46,50) 
28,516,358 58.3 £7700, 004 
2,362,176 30.2 90393, 
724 39.1 eset - 
749 3.2 : 
510,052 42.6 17,960 
14,614,112 35.0 113,662,000 
316,234 43.0 51.627 
14,979 5.4 15,033 
1,172,041 45.6 7481 
2,758,180 50.1 ‘000 
"493, 324 31.6 33158,000 
1,692,519 36.2 116,250 
243,745 27.3 5.000 
950,760 26.7 kk 275,000 
7,777,398 42.1 524,000 
53,919,819 33.1 112,630,000 
133,932 15.4 “bcos 
326,713 37.8 re oe 
200 me ree 
39,055,856 43.2 3,262,464 
77,451 19.6 6,000 
9,925,496 37.9 mm1,145,755 
5,502,233 45.5 212,500 
9,403,264 39.4 nn1,440,000 
9,826,746 44.5 o eipsgiitte 
12,829,456 37.8 pp800,00 
2,364,995 49.6 46,141 
5,954,784 40.4 «< elaes 
82,870,004 45.0 $y 
1,482,172 28.8 54,750 
38,725 23.4 = 6 CRAB 
750,903 41.4 757,500 
12,816 18.8 10,000 
795,061 45.1 ere 
163,820 10.9 Fe 
1,323,702 44.2 141,400 
1,874,578 42.4 100,934 
23,221 61.1 36,975 
895,345 23.1 129,040 
13,708,674 * 46.1 247,500 
200,653 44.0 
2,486,104 35.8 ee 
465,632 34.7 25,778 
28,924,742 38.1 **6§,857,000 
3,690 3.5 «nts 
8,167,354 53.0 311,638 
7,620,252 59.5 210,000 
3,043,009 41.4 2, 08 
St) ae | & errr 
4,021,808 61.3 25,000 
21,577,228 39.8 1,134,756 
i a, Se 
70,368,842 44.4 $4,830,250 
2,587,668 42.1 sce pues 
166,968 38.1 105,413 
1,445,457 62.9 72,500 
2,405,399 45.7 1276,250 
68,571 37.2 settee 
33,500,668 37.8 1,680,000 
2,946,313 36.3 295,136 
14,607,718 38.0 995,250 
601 35.9 27,000 
396,994 47.1 72,000 
2 i 2 Sree ‘ 
42,262,840 46.0 21,940,000 
138,469,960 41.3 9,641,368 
2,154,584 22.1 91,233, "750 
88,928 25.2 eaclemame 
8,979 13.3 iS ost 
1,566,929 40.7 226,750 
3,832,492 50.6 wre 
95, 13.6 20,000 
462,145 26.1 149,086 
414,232 44.9 16,763 
36,464,917 44.7 i 
1,976,342,363 41.3 160,911,574 





LIFE COMPANIES WHICH TRANSACT OTHER i i LINES IN ADDITION TO 


ACCIDENT AND HEALT: 





Aetna Life, Hartford.............. 1820 336,169,505 cnn’ 45.3 198,918,750 

Travelers Insurance, Hartford...... 1863 630,734,930 275,760,711 43.7 2029963, . 

Totals (2 companies).......... 966,904,435 428,027,938 44.3 31,881,750 

Grand Totals (179 companies)... 5,755,871,670 2,404,370,301 41.8 192,793, "304 

§ Includes stock dividends, vis. a $700,000, c $140,000, d $350,000, 9 $10,000, A $50,000, i $1,170,000, 

7 $100,000, & $250,000, 1 $2,750,000, m $2,000,000, n $1,750,000, 0 $2,140,000, » $20,000, s $100,000, 

t $350,000, u $750,000, y $58,869, aa $250,000, ec $2,250,000, dd $50, 000, ee $500,000, f7 $400,000, ga $100,- 

000, i¢ $2,000,000, Fy) $70,000, kk $150,000, Ui $3,500,000, mm $491,364, nn $550,000, vege rr $50; 
000, t# $100, ** $2,900,000, t $2,250,000, + $50,000, 2 $600,000, * $300,000, 19 $2, 20 $ 

usiness of company, since orgs tion and reorganization. shone statistics only 


trom November 1, to December 31, 1926. 


ualty and Surety ‘Company, located at St. 
basis. 6b ame now in the hands of a receiver. 


on the stock basis in 1912. 5 Organized in 1892, reorganized on the 


since a on stock 
stock basis in 1911. 7 








companies. 
o. r Stock —_ 


* Company is now the Republic Cas 
nd ‘Figures tor company oaly 


geno. 1916 
in 1916, reorganized on the stoc in 1938 


in 1921, reorganized on the stock basis in 1924. 
® Organized 


reorganized on the 1925. 

10 Organized in 1895, on the stock basis in 1909. 1 Organized in 1883, 1 on the 
stoek basis in 1908. in 1855, reorganized on the stock basis in 1909 stock bai 
reorganized on — — basis in 1921. 14 Organized in 1901, is Organs = the basis in 1911, 
14 Organized in one. stock basis in 1923. 1899, reorganized on 
stock basis in 912. "7 Organized in reorganized on the stock in 1907. is Organized in st 
reorganized on the stock basis in a8. 8 py) the United States in ai 





h \z 


An 


SA 
11¢ 


Pract 


The 
ployers 
througl 

Agen 
Group 

{Nsuran 





t Insurancy 











; Dividends 
: declared, 
0 cashto 
stockholders 
€¢1,662,509 


46,500 
£700,009 


99393,009 


17,960 
113,662,009 
51,627 
15,033 
7,467 
30,000 
39158,000 
116,259 
5,000 
kk275,000 
524,000 
212,630,000 


3,262,464 
6,000 


mm1,145,755 
212,500 
nn1,440,000 
7p800,000 
46,141 


5; 
54,750 


757,500 


141,400 
100,934 
36,975 
129,040 
247,500 


"95,778 
**6,857,000 


210,000 
2,150,000 


"105,413 
72,500 
1276,250 
1,680,000 
"295,136 
995,250 
27,000 
72,000 


21,940,000 
9,641,368 
31,233,750 


"226,780 


J 
160,911,574 





ION TO 
198,918,750 
122,963,000. 
31,881,750 
192,793,324 





$1,170,000, 
# $100, 

0, 99 $100,- 
100, rr $50, 
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Casualty, Surety, Etc. 




















The Employers’ 
Liability Assurance 
Corp., Ltd. 


The Employers’ Fire 


Insurance Co. 


American Employers’ 


Insurance Co. 


SAMUEL APPLETON BUILDING 
110 Milk Street, Boston, Massachusetts 


Practically every form of Insurance 


except Life 


THE competent insurance. man 
is one of the public's best friends. 
He knows his business. He learns 
what he needs to know about 
your business. He makes sure 
that you are adequately protected. 
He sees to it that you get what 
you need. He frees your mind 
from worry. He relieves you of 
unnecessary detail. He explains 
our insurance policies. In the 
ong run, he saves you money. 


The successful insurance man 
gives you wise counsel regarding 
your insurance and a service that 
satisfies. 


The Employers’ Group has had 
a steady growth for many years. 
This growth, which has come 
from the number of policyholders 
who have repeatedly insured with 
us, and from a constantly increas- 
ing number of new policyholders, 
indicates that “wise men seek 
wise counsel,’ and that the public 
appreciates “the service that 
satisfies”... This means that The 
Employers’ Group selects as its 
field representative “the compe- 
tent insurance man... one of the 
public's best friends.” 


The above is the message which The Em- 
ployers’ Group is giving the insuring public 
through the media of national magazines. 

Agency connections with The Employers’ 

toup are still available for the competent 
jMsurance: man. 


CHARLES M. ADAMS DIES 
Was Agency Director of Massachusetts 
Accident 


Boston, Mass., Nov. 17.—Charles M. Adams, 
second vice-president and agency director of 
the Massachusetts Accident, passed away re- 
cently at the age of seventy-four. He was a 
well-known figure in accident and _ health 
circles, having been connected with the Massa- 
chusetts Accident Company -since 1895. He 
was claim manager of that company for fifteen 
years, during which time he built up an enviable 
reputation for fair dealing, his remarkable 
diplomacy and broad humanitarianism being 
especially valuable in that branch of the 
business. 

When a vacancy occurred in the Massachu- 


setts Accident agency department in 1910, Mr. 
Adams’s knowledge of field conditions and his 
wide acquaintance among the field representa- 
tives of that company made him the logical 
appointee to the position of agency manager. 


Carl M. Hansen Resigns 

Carl M. Hansen, vice-president and general 
manager of the General Reinsurance Company 
of New York, has resigned as of December 
31, 1927. Mr. Hansen will thereafter devote 
himself to developing the American Mine Own- 
ers Casualty Corporation. 

Mr. Hansen came with the General Reinsur- 
ance in 1923 and is credited with having 
brought the company out of impending diffi- 
culties to its present strong financial position. 











PRESTIGE 


HE man who represents the F & D enjoys the distinc. 
tion of being affiliated with: the “‘pioneer” surety 


organization of the country. 


During the years immediately following its organization in 
1890, the F & D waged an aggressive campaign for Govern- 
mental recognition of corporate suretyship on the bonds 
generally required from Federal appointees and other 


public officials: 


In August, 1894, the F & D’s campaign finally bore fruit 
in the passage of an act by Congress, authorizing the ac- 
ceptance of corporate surety on all bonds furnished to the 
Government. Similar laws were subsequently enacted 
in rapid succession by the various states. 


It was the F & D’s campaign, more than anything else, 
that aroused the public’s interest in corporate surety and 
paved the way for the future development of the business. 
Thus, it may truthfully be said, that the F & D laid the 
foundation upon which the present great structurerof cor- 
porate suretyship has been reared to success. 


FIDELITY AND DEPOSIT COMPANY 
of Maryland 


BALTIMORE 
FIDELITY and SURETY BONDS and BURGLARY INSURANCE 


“Specialization Means Service” 


Baltimore, Md. 











(Signed)......-.e00. CS dccccveccccevccece 


ee eees ne weneeee 


Sp. ll 


Production Department 
FIDELITY & DEPOSIT COMPANY 


If you are not already adequately repre- 
sented in this territory | will beglad to 
have full information regarding an 
agency connection with your Company. 
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ly Premium plan. 





Same Rates for Males and Females. 


Double Indemnity and Monthly Disability Income features for | ae a 


Males and Females alike. 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D.C., Fla., Ga., [ll., la., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. TY eee 


THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 


B. R. NUESKE, President 


The Company has its Home Office in its own building at 166 W. Jackson Bivd. running through pSetenme 


Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Participating and Non-Participating Policies. 
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Quincy and Wells Street, right in the heart of Chieago’s Financial District. 























THE EXPERIENCE GRADING 
AND RATING SCHEDULE 


By E. G. RICHARDS 


Formerly U. S. Man » North British & Mercantile Insurance Company. 
and a former President of the National Board of Fire Underwriters. 


A practical treatise on the computing of 


FIRE INSURANCE RATES 


From Actual Experience Costs 


Because of his extensive experience in fire underwriting 
and his close study and analysis of its various phases, 
there is probably no one in the fire insurance business 
better qualified than Mr. Richards to furnish the 
long-sought key to the problem of fire insurance rate- 
making from actual costs. 


FIRE INSURANCE RATING 


is a most important subject and no fire underwriter 
can afford to overlook Mr. Richards’ carefully worked 
out system 
Cloth Binding, 192 pages 
Price, postpaid, $4 
Bound in with the above-named book is now included Mr. Richards’ 
pamphlet (sold separately at $1 per copy) on 
FIRE UNDERWRITING PROFITS 
as related to 
EXPERIENCE RATE-MAKING 


a striking analysis of underwriting results for 22 years, and an argument for 
a change in the manner of computing underwriting profits. 


THE SPECTATOR COMPANY 


Selling Agents 


CHICAGO NEW YORK 














TWENTY-TWO YEARS 
and the 
CONFIDENCE of 


POLICYHOLDERS 


assure 











OUR AGENTS 
THEIR OWN FUTURE IS SECURE 





Write for 
“FOURTEEN POINTS” 
A. M. HOPKINS, Mgr. of Agencies 


PHILADELPHIA LIFE INSURANCE CO. 
111 No. Broad Street Philadelphia, Penna. 
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Get Acquainted With Your Life Insurance 


we would prize our policies even more 


|: we knew more about Life Insurance 
highly than we do. 


How many people know that the great 
majority of men when they die and after 
their debts are paid, have nothing left for 
their families except their life insurance? 

How many people know that each year, 
tens of thousands who had realized their 
need of insurance, die without it? They 
were going to get it “tomorrow,” but tomor- 
row never came. Had they been better ac- 
quainted with life insurance, they would have 
taken it today. 

How many people know that in 1926 
(and that year was not an exception) more 
than 111 thousand policies less than one 
year old became death claims—the holders 
of these policies, although in good health 
when they insured, died within a year after 
getting their policies, and some of them within 
a week? On these claims on which but one 
year's deposit had been made, the companies 
paid to widows and children and other bene- 
ficiaries the enormous sum of 62 million dol- 
lars. And yet some people seem to think that 
they can take their own sweet time. 

How many people know that each year 
hundreds of thousands try to get insurance, 
but are rejected? Something had happened 
to their health while they were “thinking it 
over.” Had they known just a little bit 
about life insurance, they would have taken 
it when it was offered and thought it over 
afterwards. 

How many people know that life insurance 
is one thing which they can buy without hav- 
ing to know anything about it and without a 
chance of being cheated or deceived? They 
can shut their eyes when applying for insur- 
ance and get just the same for their money 
as the President of any life company himself 
could get for his money. While age, occu- 


pation, habits, family history and condition 
of health affect one’s standing as a risk, this 
applies to all applicants alike. 


—_—_ 
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There is no 
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such thing as favoritism or preference, no 
such thing as one good risk getting more for 
what he pays than another equally good risk 
would get for the The 
humblest worker can get his $1,000 policy 
at exactly the same rate per thousand that 
the rich man would have to pay for his 
$100,000 or more. Were this not so, 
American Life Insurance never could have 
become the greatest business in the world, 
which it is today, and the chief dependence 
of millions of homes for the necessities and 
These are the big things 
for one to know. The technical, bookkeep- 
ing thing; are of no value to the insured to 
know and would only be a waste of time 
for him to learn. : 


same amount. 


comforts of life. 


IN LIFE INSURANCE TwicE Two Must 
MAKE Four 


At the same time if you would be better 
satisfied to know something about the prin- 
ciple underlying your insurance, very well. 
You then would know for youreself that all 
policies issued by “Old Line’”’ companies and 
the premium rates therefor, are bound to be 
scientifically just and equitable and that there 
can be no such thing as one being a good 
policy and another a poor policy. You 
would further know that no company could 
exist or would be allowed to do business if 
all policies issued were not equally equitable 
or if all applicants were not treated alike. 
Men have been known to drop their policies, 
leaving their families unprovided for, because 
they did not know this. Others, for the same 
reason, have put off getting insurance until 
it was too late. They thought they had to 
know all about it in order to avoid getting a 
“poor” policy or making some other mistake. 
They did not know that in life insurance 
twice two must make four to all alike and 
that the only mistake one can make is to be 
numbered among those who procrastinated 
until it was too late. 

Often it may be very easy for some ig- 
norant or designing remark or statement to 
arouse the fears and unsettle the confidence 
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of some people regarding a thing in which 
they are investing their money and which 
they personally know little or nothing about. 
If it is concerning their life insurance it is 
easy for them to imagine that their policies 
are not as good as some others or that the 
deposits required are too large or that some- 
thing else is not as it should be. It is a mat- 
ter of vital importance, therefore, to all such 
and their families that they know at least 
enough about life insurance to be induced to 
get it while they can and then hold on to it 
at any sacrifice. And for the benefit of those 
who know nothing at all about, policies or the 
principle of life insurance and to dispel any 
doubt they may have concerning their insur- 
ance, the following simple explanation is 
made: 
Lire Po.icieEs 

The Ordinary or Whole Life is a policy 
on which the premiums or deposits are pay- 
able for the full lifetime of the insured. The 
premiums on this polity are the lowest for 
any Life Policy, because they are payable 
for life. 

On the 20 Payment Life Policy the 
premiums are payable for only twenty years 
and as a matter of course are higher than on 
the Whole Life Policy. In 20 years the 
policy becomes a fully paid up life policy 
payable at the death of the insured. 

On the 15-Payment Life Policy the 
premiums are payable for only fifteen years 
and the rate is correspondingly higher. In 
15 years the policy becomes a fully paid up 
life policy payable at the death of the in- 
sured, 

On the 10-Payment Life Policy the 
premium payments cease in 10 years and for 
this reason the rate is higher than on any of 
the three other life policies just mentioned. 
In 10 years the policy becomes a fully paid 
up policy payable at the death of the insured. 

And how very simple—the more one pays 
each year the sooner one’s insurance is paid 
for; and the less one pays each year, the 
longer it will take to finish paying. 

These, by whatever name they may be 
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called, are the four standard Life Policies 
issued by the “Old Line” companies and all 
are payable at the death of the insured, 
whether that be today or not for many years 
hence. The policies of the various compan- 
ies differ somewhat in their provisions but this 
is a detail for the agents themselves to ex- 
plain. 

If all persons, when insuring, were the 
same age, in the same condition of health, 
the same circumstances financially and other- 
wise, and of the same occupation, and all 
insured for exactly the same purpose, one 
form of policy would answer for all; but 
this not being the case, the companies issue 
many different forms of policies to accom- 
modate the varied conditions and circum- 
stances of the millions of persons who in- 
sure. 


ENDOWMENT INSURANCE 


Endowment Policies differ from Life Poli- 
cies. An Endowment does not run for the 
full life time of the insured but for a specified 
number of years and then is payable to the 
insured himself, if living. For example, you 
insure at age of 30 for $10,000, on the 20 
year Endowment plan. At age 50, the $10,- 
000 would be paid to you; but should you 
not survive the 20 years, it would be paid 
at your death to the beneficiary named in 
the policy. To accommodate all ages and 
the great variety of circumstances of those 
who insure under this plan, the companies is- 
sue Endowments to mature at almost any age 
desired. Perhaps the most popular are those 
maturing in 15, 20, 25 or 30 years and at 
age 60 or 65. The shorter the term, remem- 
ber, the higher the rate; and the longer the 
term, the lower the rate, the same as with 
life policies, 

Buying a life insurance estate is similar in 
one respect to buying a home or other prop- 
erty on the installment plan. The larger the 
installments the sooner the property will be 
paid for; and the smaller the installments, 
the longer it will take to finish paying. The 
one great difference between the two, how- 


ever, is that all installments on life insurance - 


cease at the death of the insured and the 
policy is immediately paid in full to the bene- 
ficiary; while unpaid installments on any 
other form of property would stand as a lien 
against the property. Another striking dif- 
ference is that in life insurance the insured 
cannot, through neglect or otherwise, forfeit, 
or be deprived of the equity in his policy, 
while in paying for property of a different 


nature on the installment plan, this would not 
always be the case. 


SURRENDER VALUES 

Now a word regarding surrender values. 
What is meant by surrender values in your 
policy ? 

The policies herein referred to are old- 
line policies, and therefore the premiums on 
each is a “‘level’’ premium; that is, you are 
guaranteed that the premium on your policy 
will not be raised as you grow older. Under 
this plan, on any life policy, you are accepted 
by the company for life at the original pre- 
mium rate. On an endowment you are ac- 
cepted for the full term of the endowment at 
the original premium rate. In either case the 
premium is leveled for the full time, which 
means that the premium is higher for the 
earlier years of the policy and lower for the 
latter years than it otherwise would be. If 
it were not a level premium the premium 
would have to be higher each year, because 
you would be one year older. In that case, 
you would have to pay an ever-increasing 
rate for life or for the full term of your 
policy, as the case might be. No man would 
want such insurance as that, for should he 
live it would only increase his burden from 
year to year, and the older he became the 
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greater the burden would be; while deposit- 
ing a fixed sum each year on a level premium 
policy would be similar to putting money in 
the bank to draw out for his own use and 
comfort in old age. 

Since the yearly premiums which you are 
depositing on your policy are sufficient to 
level the premium for the full term of the 
policy, and guarantee you against an increas- 
ing rate as you grow older, you have an 
equity according to the terms of your policy. 





We Enter 
Florida 


On October 27 we were licensed to 
write life insurance in Florida, making 
our 20th state. Write for territory in 
that state, or in other localities. 


Over 300 New Agents 


have joined our ranks since September 
1. They are finding our new Big Dol- 
lar Policy, providing life insurance 
with double and triple indemnity bene- 
fits, the greatest business-getter ever 
put into a life agent’s hands. 

A splendid line of policies, including 
juvenile, at attractive rates. 


Illinois Bankers Life 


Association 


MONMOUTH ILLINOIS 








American Life 
Reinsurance Co. 


OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
MORTON BIGGER, Secretary 
C. W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 
MERLIN OATES, Actuary 
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Should you discontinue your insurance after 
the third year, and in some policies after the 
second year, and surrender your policy to the 
company, you would be entitled to a certain 
equity, usually known as “Surrender Val- 
ues.” In settlement of this equity you are 
given several options, the principal ones being 
as follows: 
First, to receive your equity in cash. 

_ Second, if a life policy, to receive a paid- 
up life policy for an amount stated in the 
policy, payable at your death to the bene- 
ficiary named in the policy. If an endow- 
ment, to receive a paid-up endowment pay- 
able to yourself at the end of the endowment 
period,, or to the beneficiary named in the 
policy should you not survive this period. 


Third, to have the insurance extended and 
in full force for a certain number of years, 
months or days, as shown in the policy; 
should your death occur within this time the 
proceeds of the policy would be paid to the 
named beneficiary. These surrender values 
and options are plainly stated in your policy. 

This equity in your policy is yours by 
right, because you have paid for it, and 
nothing can deprive you of it. At the same 
time it would have to be a most extraordinary 
emergency to justify the surrender of the 
insurance which you had taken for the pro- 
tection of wife and children. 


Bear in mind that the face amount of a 
life policy is not payable to the insured him- 
self as an Endowment is, but only at his 
death to the beneficiary named in the policy. 
Life policies, however, have certain cash and 
loan values which are available to the in- 
sured in accordance with the terms of the po!- 


icy he holds. 


It might be of interest to many to know 
that each form of policy issued is first gone 
over and over again, often for months, by the 
actuarial, legal and other departments of 
a company to make sure that the underlying 
principle as well as the laws of the various 
States have been fully complied with; and 
that after the policy has passed the home 
ofice of the company, it then must be sub- 
mitted to the Insurance Department of each 
State in which the company is doing business, 
and where, as a further precaution against 
possible errors, every word and figure are 
carefully weighed and compared before per- 
mission by the State is granted the company 
to issue the policy. Indeed there is-not in 
all the world another business or other human 
agency of any kind in which men, women and 
children,—the aged, the bereaved, the help- 
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less are so completely and so surely pro- 
tected and safeguarded as in life insurance. 

What, then, is there for any man to do 
but accept life insurance while it is offered 
and never give it up? He need not know 
even the little that is told him here unless it 
be that it would cause him to embrace while 
he can this opportunity of providing for his 
own and himself. He might study life insur- 
ance for the rest of his days, yet could get 
no better policy nor better terms than could 
one wholly ignorant of insurance. 


IW O 





The only sensible way to take life insur- 
ance is to sit down with the agent and talk 
it over. Tell him the circumstances. Be as 
frank with him as you would with your law- 
yer and he was drawing your will. Then 
the agent will be able to advise you as to 
your best course. If there is anything you 
do not understand, he will explain it until 
you do understand. He is the proper one to 
explain the details, for that is his business. 
That isthe way you take fire insurance; 


you do not study it until the house burns 


MEN 





We have two new terri- 
tories for two good men 
under real general 


agents 


contracts. 


Address 


The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 
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down. And it is so much more important 
that you delay not a single day in securing 
your life insurance, for no man knoweth the 
day or the hour when he no longer can get 
insurance at any price. When disease over- 
takes us, as sooner or later it is certain to 
do, we will be as dead, so far as getting life 
insurance is concerned, as we would be in 
our graves. The kind of policy is of least 
importance. Should you, for example, take 
an Ordinary or Whole Life policy and later 
on wish to change to a 10-, 15- or 20- 
Payment Life or an Endowment, write the 
company in which you are insured to that 
effect or see the agent of that company. 
Whatever is for your best interests a company 
will gladly do if such is legally and otherwise 
possible. The big thing, the vital thing, the 
whole thing, indeed, is to get our application 
in, get past the doctor, have a policy issued 
and know that we are insured. Until that is 
done, nothing is done. Life’s plans are in- 
complete and most uncertain without adequate 
insurance, for without this protection all 
plans, however good they may be, may, and 
in the end usually do, fail. 


BUSINESS LIFE INSURANCE 
Ralph Sanborn the Author of New Text on 
Important Subject 


The writing of life insurance to protect busi- 
ness interests has become so important a part 
of life insurance salesmanship during recent 
years as to call for, in the opinion of the 
author, a new and up-to-date textbook on the 
subject. Ralph Sanborn, whose “Business Life 
Insurance” has just been published by F. S. 
Crofts & Co., has studied this subject thor- 
oughly and has had a very considerable experi- 
ence in writing extensive lines. 

The books falls logically into five parts, the 
first of which deals with the subject in a gen- 
eral manner, showing the logical relationship 
between business and life insurance and setting 
forth the elements of proper protection. 

Corporations, partnerships and proprietorships 
are successively dealt with in the next three 
parts. Each part opens with a chapter dealing 
with the particular needs of that form of busi- 
ness and the relation of life insurance thereto. 
There follows in each case a discussion of credit 
reinforcement, liquidation funds and direct 
compensation. Ways and means for meeting all 


kinds of contingencies are placed at the dis- . 


posal of the reader. A concluding chapter dis- 
cusses co-operation between the life underwriter 
and the business man. The author is careful to 
point out the many mistakes that have been 
made in writing various classes of business life 
insurance. The reader is given careful and 


authoritative information as to preparation of 
agreements, policy forms, assignments, etc. The 
life insurance agent will find in the book all 
the essential facts necessary for handling busi- 
ness cases. 
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THE REVOLT OF RALPH DAY 
Life Insurance Sales Research Bureau Pub- 
lishes Book for Prospective Agent 


It is not every life insurance manager who 
has the time or opportunity to arrange a per- 
sonal interview with all of the men whom he 
has listed as possible prospective agents. Many 
managers may feel that their own interviews 
with prospective agents would be strengthened 
by effective reading matter from an authorita- 
tive source, if such were available. A recogni- 
tion of such needs has impelled the Line Insur- 
ance Sales Research Bureau to prepare a book 
which is designed to set forth the advantages 
of life insurance selling in an interesting and 
instructive manner. 


“The Revolt of Ralph Day” is really a short 


LIFE INSURANCE SIMPLY 
EXPLAINED 


Latest Work from Pen of William Alex- 
ander Intended to Educate Public in 
Fundamentals 
In response to a well defined demand for a 
simple text-book on life insurance by an au- 
thority in the business as well as a writer of 
ability, William Alexander, secretary of the 
great Equitable Life Assurance Society of 
the United States, has prepared a new book en- 
titled Life Insurance Simply Explained. The 
book is primarily intended for schools and 
classes. It was written at the suggestion of the 
National Association of Life Underwriters and 
is published by The Spectator Company under 

the auspices of that body. 
In order to enhance the value of the book for 





‘classroom use, Frank L. Jones, State manager 


in Indianapolis for the Equitable Life, former 
president of the National Association of Life 
Underwriters, and formerly Superintendent of 
Schools in Indiana, has prepared a series of 
lessons, with appropriate questions, based on 
the new text-book. The book is, of course, en- 
dorsed fully by the publications committee of 
the National Association. 

Among the several prominent life insurance 
persons who have been given the opportunity to 
read proofs of the new book is Courtenay Bar- 
ber, well-known life insurance expert of Chicago. 
He particularly endorses the book because, as 
he says, the author “thinks straight and has a 
fine way of expressing his conclusions.” 

The book was prepared by Mr. Alexander 
very largely with a view to its use in schools, 
but it is nevertheless a valuable contribution to 
life insurance literature which will be found 
useful to agents and laymen alike, as a few 
hours devoted to its perusal will give a thor- 
ough understanding of the basic principles of 
the business. To laymen it will give a clear 
impression of the utility of life insurance as 
well as a definite outline of its application. By 
the time this matter is read the new book will 
be ready. Price $1 per copy. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
Publishers 
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story in which a remarkably clear and complete 
word picture of the work of a life insurance 


agent and what it means is drawn. Briefly the 
story opens with a description of the despair: 


of Ralph Day, a young man with a family of 
a wife and three children, who finds himself 


working for a-small closely held corporation . 


and unable to increase his income. The narra- 
tive from that point on concerns his conversa- 
tions with a personal friend, who is, as it hap- 
pens, the general agent of a life insurance com- 
pany. Of course he becomes an agent—and of 
couse he succeeds. 

The story is short and can easily be read in 
an hour or so. 
a situation in which many a young man finds 
himself, and to which many succumb. The 
simple and well thought out argument in favor 
of a life insurance career is painted with 
extraordinary attractiveness. The printing and 
binding are well done and the book is of a 
high character typographically. It will un- 
doubtedly have a wide influence. 


ADVERTISES LIFE INSURANCE TRUSTS 
Provident Mutual Life Advocates Them 
in National Magazines 

In an advertisement appearing in a number 
of magazines of national circulation the Provi- 
dent Mutual Life Insurance Company of Phil- 
adelphia advises the readers to create trusts for 
the future disposition of their life insurance 
funds. Under the heading “Creates a Life In- 
surance Trust,’ the following appeal is made: 

He had done well, this man of forty-five, who 
laid his carefully wrapped packet of insurance 
policies before his attorney. He had added to 
his life insurance holdings year by year, until 
he had provided amply for all his family’s needs. 

But he had not provided for the handling of 
these funds. It had never occurred to him that 
his wife might lose everything represented by 
his life insurance policies through unwise in- 
vestment or fraud. 

In many cases, the best way to make certain 
that your life insurance funds will be wisely 
used is to create a life insurance trust agree- 
ment through your lawyer and a well-estab- 
lished trust company. 


October Life Insurance Sales Increase, 
Ten-Month Period, Shows Slight Gain 
New paid-for life insurance production dur- 

ing October of this year was 2.6 per cent greater 

than during October of last year. Such insur- 
ance during the first ten months of 1927 was 

1.4 per cent greater than during the correspond- 

ing period of last year. These facts are re- 

vealed by a statement forwarded by the Asso- 
ciation of Life Insurance Presidents to the 

United States Department of Commerce for 

publication. The compilation aggregates the 

new business records—exclusive of revivals, 
increases and dividend additions—of 45 member 
companies, which have 81 per cent of the total 
volume of life insurance outstanding in all 

United States legal reserve companies. 

For the month of October, the total new 
business of all classes was $930,000,000 this 
year, against $907,000,000 last year—an increase 
of 2.6 per cent. New ordinary insurance 


amounted to $615,000,000, against $618,000,000— § 


a decrease of four-tenths of one per cent. 
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SPEAKS TO EMPLOYEES He made strong reference to the government, a 
| complete stating that he believed that the government 
insurance David F. Houston Addresses Mutual improved from year to year, and that it was Pp cop { es 
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p of Business as oe | 
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- portrays ff ; pe Wiring i d room, P agg David ment in a broad sense should have much of the 
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& male to the radical change in business ownership and idealistic—material wealth the result of ideal- 
ye to the new spirit of endeavor, and spoke with jcgm and its strength. But, he added, we must 
‘oamemealll great optimism of the future. Two or three not forget to be thankful and always vigilant. 
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‘ a brought about naturally through the logic of alien stock and alien thought. It is not, he said, nsurance 
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ideal and the American governmental policy and 
practice. ° ° 
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Tom Wise sees in 





Cooperation 


That magic power which wins success 


pee several months Tom Wise has been apply- 
ing a philosophical yardstick to the life insur- 
ance business. He has been measuring the ideal 
company connection for himself as an agent. He 
has been analyzing the qualities which must dom- 
inate the company with which he can merge his 
dreams and his endeavors. 


His final and most comprehensive demand is for 
cooperation. 


Wise accepts no loose or limited definition of that 
term. Cooperation, he believes, is not merely work- 
ing together. Cooperation begins in a oneness of 
vision and carries straight through the tasks of 
every day to the final goal. It means planning 
together, understanding together, working together, 
accomplishing together. 


He believes that as an agent he can expect the 


most perfect cooperation from thé company which 
most genuinely understands the problems the agent 
must face and the future he may hope for. That 
company is one whose executives know the field 
from actual first-hand experience and who are ca- 
pable of leading to a full realization of the pos- 
sibilities in life insurance selling. 


Such a company, he knows, can anticipate his 
needs and work with him to satisfy them. It will 
never fail him in the practical details of the day’s 
routine. From it he can expect prompt service 
following all applications. He can count on its 
quick response to requests from policyholders. He 
can rely on it to help him make and hold friends. 
In such a company he can expect to find that 
splendid esprit de corps which wins against all odds 
and which makes any task a delight to those who 
have united hearts and hands to accomplish it. 


-INTER-SOUTHERN LIFE INSURANCE Co. 


CAREY G. ARNETT, ‘President 


Capital, Surplus and Reserve for the Protection of Policyholders - - 


Home Offices, Louisville, Ky. 
$13,563,462.03 
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a question of ‘American superiority over other 
races, but of differences in thought. He be- 
lieves that we should keep up the bars of im- 
migration for the protection of Americanism. 

The future of the individual in business was 
never better than it is now. Business is run 
by individuals, and expanding business widens 
opportunity. The individual who would suc- 
ceed must from now on be more than ever a 
person of fine character and integrity. The 
demand of to-morrow will be for a broad edu- 
cation along the individual’s particular line of 
work, industry, steadiness and loyalty. He 
pointed out the basic morality of loyalty in 
individual and business life. The individual who 
has the desire for success in life has a clear 
road before him—not necessarily easy, but cer- 
tainly known and well defined. 

President Houston said that to-morrow would 
look back upon our to-day as a crude time. 
Probably nobody could foresee what the de- 
velopments of to-morrow would be, and he de- 
clared those fortunate who were living now and 
present to see the ever-upward moving of busi- 
ness and individual life. 


BUREAU ADDRESSES MEMBER COM: 
PANIES ON CONSERVATION 
Publishes Exhaustive Report on Preven- 
tion and Reinstatement 
The one hundred and seventeen members of 
the Life Insurance Sales Research Bureau have 
just received an extensive report on the subject 
of Conservation. The Bureau’s analysis is in 
reality two reports: one on Prevention, and one 


on Reinstatement. Part I opens with a general 
summary of the problem intended to outline the 
fundamental principles of co-ordinated preven- 
tive efforts. This is followed by detailed de- 


velopment of these principles and descriptions — 


of actual company methods. 

Part II covers reinstatement and an appendix 
contains tables of company practices along the 
lines of both prevention and reinstatement. 

The material was obtained from a number 
of sources. Eighty-six companies contributed 
detailed information, a large number of general 
agents and managers were interviewed, the sub- 
ject was discussed at several Bureau confer- 
encés, many soliciting agents contributed what 
they were doing, and over three hundred policy- 
holders were sought out by a trained investi- 
gator—all for the purpose of finding out what 
causes business to Japse and what contributes 
to a high persistency. 


Judea Life Dinner 

Jacob M. Lehrfeld, general agent of the 
Judea Life Insurance Company of New York 
city, whose agency is located at 286 Fifth 
avenue, was tendered a testimonial dinner at 
the Hotel Astor last Thursday evening, during 
which he was presented with over $500,000 
worth of business. 

Many prominent Jews were present, includ- 
ing quite a number of the judiciary. Among 
those present were: Isaac Mendelson, secre- 
tary to Judge Geismar; Judge Strahl, presi- 
dent of the Judea Life Insurance Company; 
Prof. Saul B. Ackerman of the New York 


University; Morris Pike, actuary of the Judea 
Life; Rev. Dr. Louis R. Gross of the Union 
Temple, Brooklyn; Hon. Arthur G. Dore, 
deputy commissioner of jurors of Brooklyn, and 
Jacob Ish-Kishor, secretary of the Judea Life. 


Wisconsin Tax Law Invalid 

WaAsHINGTON, D. C.—The Wisconsin law im- 
posing upon insurance underwriters’ income 
from holdings of Federal tax-exempt securities 
was decleared invalid by the United States Su- 
preme Court, November 21, in a decision up- 
holding the appeal of the Northwestern Mutual 
Life from a deeision of the Wisconsin Supreme 
Court. The State statute imposed a charge of 
3 per cent upon interest received from invest- 
ments of any nature as income. 

No State can lay any charge on bonds of the 
United States, the court held. 


William Ittman Becomes Manager at 
Boston 

William Ittman has been appointed agency 
manager for the Equitable Life of Iowa at 
Boston, Mass., following the resignation of D. 
E. Ruggles. 

Mr. Ittman is a life underwriter of experi- 
ence and ability. For the past seven years he 
has represented the A‘tna Life Insurance Com- 
pany in Boston with much success. Mr. Itt- 
man attended Cornell University, is well fitted 
for life insurance work, and has been one of 
the large producers in Boston. 
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HE construction of a fine, lasting 

Life Insurance structure depends 

to a great extent on the efficiency of the 

field man, and if the field man is to 

achieve the best results, he must be 

supplied with the finest material and 
implements with which to build. 


Those which The Guardian provides 
for its field force are of proved value, 
evidence of which is to be found in the 
record of the Company’s progress and 
the individual success of its fieldmen. 
A connection with The Guardian may 
prove to you to be “the right place 
for the right man.”’ 


THE GUARDIAN LIFE INSURANCE 
COMPANY OF AMERICA 


Established 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 
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Twenty-Second Semi-Annual Statement of 


AMERICAN NATIONAL INSURANCE COMPANY 


OF GALVESTON, TEXAS 
W. L. MOODY, JR., President SHEARN MOODY, Vice President W. J. SHAW, Secretary 


Financial Statement, June 30, 1927 


ASSETS 


Real Estate Owned $ 1,248,324.42 
Real Estate Contract of Sales 299,455.35 
Mortgage Loans 10,488,133.39 


Collateral Loans 


3,000.00 
Policy Loans 2,557,679.35 
Bonds and Stocks 10,402,372.74 
Cash in Banks 1,231,454.85 


Certificates of Deposit 35,500 


Interest Due and Accrued 516,701.18 
Deferred and Uncollected Premiums, etc. (Net) 857,096.22 
Due from other Companies from Re-Insurance. 3,064.00 


Total Assets $27,642,781.50 


LIABILITIES 


Net Reserve (American Experience Table, 3 
and 344%) $23,067,053.00 


Reserve for Death Losses in Process of Adjust- 
272,890.63 


144,305.70 
Miscellaneous Liabilities 199,330.49 
Capital Stock $2,000,000.00 
Assigned Funds and Surplus. . 1,959,201.68 
Surplus Security to Policyholders 3,959,201.67 





Total Liabilities $27,642,781.50 


GAINS MADE DURING 1927 


Increase in insurance in Force, First six Months of 1927 $40,390,892.00 
Increase in Admitted Assets, First six Months of 1927......................... cee ede 1,847,047.46 


Insurance in Force June 30, 1927 
$423,968,907.00 


Total Paid Policyholders Since Organization 
$23,863,501.07 


Operates From Coast to Coast 
Canada To The Gulf—The Republic of Cuba and Territory of Hawaii 


Gross Income Per Month Exceeds 


$1,140,000.00 














—The— 
Life Insurance Company of Virginia 


Richmond, Virginia 
Incorporated 1871 





Insurance in Force 


Over Three Hundred Million Dollars 





Admitted Assets 


Over Fifty-one Million Dollars 





Payments to Policyholders in 1926 


Over Three and one-half Million Dollars 





Total Payments to Policyholders Since 
Organization 


Over Forty-three Million Dollars 





Joun G. WALKER Braprorp H. WALKER 
Chairman of the Board President 





Thirty Two Years 
OF 


Personal Service 


Has gained the confidence of 
our policyholders and enabled us 
to build an organization of which 
everyone connected with it is 
mighty proud. 


THE GLOBE GROWS 
GREATER, SAFER, AND 
BETTER EACH YEAR 


THE GLOBE MUTUAL LIFE INSURANCE 
COMPANY OF CHICAGO 


T. F. BARRY, Founder 


POSE BARRY DIETZ WILLIAM J. ALEXANDER 
President Secretary 
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